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Tags to Go Up 
On Machinery 
For Offices 


New York— Major office 
equipment manufacturers are 
pointing to three factors which 
they say may bring higher prices 
within the next 90 days. 

eSteel and aluminum _in- 
creases last month will start hav- 
ing their effects shortly. 

e Labor continue 
ward. 

¢ Foreign competition is grow- 
ing stronger. 


costs up- 


Although the third factor 
would seem to dictate lower 
prices,” one manufacturer ex- 


plained it this way: 
“The quality of imported busi- 


ness machines, such as_ type- 
writers, adding machines, cal- 
culators, ete., is continually 


improving. American makers will 
have to raise prices and manu- 
facture better equipment in order 
to keep ahead of this foreign 
competition.” : 
rhe office equipment industry, 


SEE PAGE 
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You Can Read Faster 


How to 


read faster and 
better is important to the pur- 
chasing agent in these days of 
voluminous printed matter. 
To improve the speed and 
efficiency in reading of sub- 
scribers, PURCHASING 
WEEK has secured Dr. Don 
H. Parker of Science Re- 
search Associates to write an 
educational article on the sub- 
ject. His advice will be found 
on page 14. 


Industrial Fasteners 
Undergo Price Changes 
New York—A flock of price 
changes hit the industrial fas- 
tener industry this week. There 
were some reductions in various 


Steady Prices, 
Demand Firm 
In Electronics 


Los Angeles—Electronic man- 
ufacturers look for continued firm 
demand and steady price levels 
throughout the rest of 1958. 

That was the consensus voiced 
by spokesmen for a number of 
top firms exhibiting their newest 
products in the electronic hard- 
ware field at the 1958 Western 
Electronic Show and Convention 
show here a week ago. 

Regarding supply, demand. 
and price, most firms queried 
forecast a status quo in those 
departments for at least the next 
three to four months. Few 
changes were anticipated in cur- 
rent availability or price of test 
equipment, measuring devices, 
electromechanical, gear, switches, 
transformers, and other related 
equipment. 

Improving since midyear, the 
electronics business is considered 
fair at the moment. Industry 
representatives said it probably 


EMLYN LLOYD 


Chrysler Unites 
Buying Functions 


Detroit—Chrysler 


of centralizing its 
has begun 


key appointments. 


director 
various 


chasing Emlyn 


Corp., in 
the midst of a long range program 
operations, 
realignment of its 
purchasing operations with six 


The overhaul by Chrysler pur- 
Lloyd 


Aid Bill Death 
Holds Metals 
In Hazy State 


Washington — The price out- 
look for domestic non-ferrous 
metal-mineral markets turned 


hazy with Congress’ last-minute 
refusal to okay the Administra- 
tion’s controversial Copper Stock- 
pile and Minerals Subsidy Bill. 
Producers generally believe the 
legislation’s defeat leaves it to a 
business upturn to drag them 
from the doldrums. 

The picture probably will re- 
main unclear for the next few 
months. Much depends on a lit- 
tle-publicized London meeting ot 
the United Nations Commodity 
Commission Sept. 8-14 at which 
international delegations will dis- 
cuss multilateral emergency con- 
trols on copper, lead and zinc. 

The U. S. traditionally has op- 

(Continued on page 21) 


Burlington R.R. Opens 


Freight House to Win 
Back L.C.L. Shipments 


strips the divisions of 
virtually all purchasing functions. 
Chrysler divisions, under the new 


will hold to current levels unless 
(Continued on page 22) 


categories but generally, indus- 
try spokesmen said, the shift was 
upward by approximately 412 % 


which many claim to be a re- 
(Continued on page 21) 


to compensate for recent labor . corporate setup, retain only the} Chicago—Burlington Railroad, 
| : anaceme : hares Functi ales administrati » Opening $3 million 
| and management cost increases Textiles Boom functions of sales administration] with the opening of a S: 
_Teamster Strike 


(Continued on page 22) 


in the industry. 
Russell, Birdsall & Ward Bolt 
and Nut Co. announced a sweep- 


ing series of “readjustments” in 


freight house in Berwyn, IIl., is 
making a strong bid to win back 
less-than-carload freight lost to 
trucking lines. 


But Prices Soft 


New York—Textile industry 


Hits West's P.A.'s 


Aluminum Firms Push 


San Francisco — Purchasing] its pricing schedule last Wednes- {seems to be on the way up along Bridge for Highways Phe layout, location, and mod- 
and traffic men throughout the] day. Other industry leaders in-| with rest of the economy. But ern equipment at House No. 8, 
West battled deadlines last week dicated they would announce |that doesn’t mean that P.A.’s Bethlehem, Pa.—TIhe alumi- which started actual operations 
to keep production supplies moy-| changes effective soon after Labor] will be paying higher fabric tags} num industry is pushing efforts] last month, is expected to speed 


ing as effects of the 11-state| Day. in the near future. For the in-|to crack the highway bridge} L.C.L. shipments by at least 24 


trucking tie-up spread. Cleveland area fastener makers} dustry has a long way to go} market. A new type aluminum] hours without extra cost to the 
Railroads, air freight handlers,} said the new lists would provide | before its basic economic ills are | bridge using aircraft design prin-|shipper, receiver, or railroad 


bus lines and a few truckers still 
able to operate worked overtime 
to fill the freight transportation 
void created Aug. 11. Individual 


cured. 

The chart on page 3 shows that 
the general textile recovery gained 
momentum in the second quarter. 


some slight variations by prod- 
ucts but they would be only to 
adjust present inequities in a few 


Cases. 


ciples was demonstrated Aug. 27 | itself. 


“Shed = 
(Continued on page 22) (Continued on page 21) 


This Week’s 


Ingenuity in utilizing privately The late previous increase for] Although production is still run- 
owned truck fleets and other] metal fasteners was in July, 1957]|ning 5% behind the year-ago 


emergency facilities also softened| when prices went up by about] level, it has risen 4.4% from the 


the blow and permitted most|5° on the heels of a steel price} 1958 low in February. 
firms to weather preliminary] increase. Tags on the other hand—ex- é 
crises. Russell, Birdsall & Ward said|cept for some cotton lines—have 
But inventory policies were}|improved production facilities] continued weak. Average prices Perspective SEPT. 1-7 
(Continued on page 22) (Continued on page 22) (Continued on page 3) 


d ” e Business is so good we're having trouble with delivery now. 
Purchasing in Dallas County Gets Re Vamping A Chicago area steel sales chief voiced that comment this week 
in discussing production, demand, and price trends for various 
Dallas—A new program of ° Se) | rod, bar, and wire products. Ordering is at a 75% higher rate 
planned buying and standardiza- on * | than in May and 3 over June for his division. 
tion and some revamping of pur-  @e@ — @  @ 
chasing procedures will net sav- The pressure of foreign imports is expected to delay price 
ings of 5 to 10% a year. This is increases on a few steel products. The slow-down ts being forced 
the estimate of county purchasing on such items as barbed wire, nails and other so-called “mer- 
agent Harold S. Wickham, who ts chants” products. 
responsible for most of the re- 
vamping. Dallas purchasing ex- 
penditures run around $6 million 


«e . & 
Except for price reductions due to expanding demand and pro- 
duction economies (tantalum capacitors) or efforts to broaden 


oe markets (polypropylene and other plastics), other price trends 
Wickham, who had been as- lean toward the up side. This week it was industrial fasteners. 
sistant county budget director, 


In several more months, office equipment may move a notch or 
two (see page 1). Some paper product advances are probable 
although as of now a broad advance appears doubtful. Another 


was named some months ago. His 
appointment followed a ruling by 
the Texas state attorney general 


that the county commissioners possible exception: electronics hardware. Manufacturers expect 
could no. longer appoint the price levels to remain constant, for the rest of the year 

i « » . 
county purchasing agent. Unde . ‘ - a , 
il 1957. state law, designed to ral — ~- The West Coast Teamsters strike is testing the mettle of pur- 
« J | < « ’ In = . a i — ROMS sees, os iaiinaid 


.| chasing and traffic managers in keeping production supplied with 
necessary materials (see page 1). A number of companies who 
(Continued on page 21) 


make the position less subject to 
political pressure, appointing 1s 
(Continued on page 21) 


ON THE JOB, Harold S$. Wickham, purchasing agent, Dallas County, 
Texas, tackles paperwork besides revamping his department. 
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This index was designed by the McGraw-Hill De- 
partment of Economics to serve as an overall sen- 
sitive barometer of movements in industrial raw 
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material prices. The index is not intended to give 
price movements of specific commodities. The items 
used are important only in that, together, they re- 


flect the current general market trend in sensitive 
industrials. Weekly prices for most of the items cov- 
ered are published in ‘‘Commodity Prices’ ‘below. 


This Week’s 


Price Perspective 


SEPTEMBER 1-7 


Rejection of the mineral subsidy bill in Congress raises some important 
questions for users of key metals like copper, lead and zinc. 

¢ Can any other firming attempts by the government be expected”? 

® How does all this affect the price and production of these commodities in 
the next few months? 

On the subject of government aid, there’s already a clamor for boosting 
duties and for an increased stockpile program (see page |). 

On the tariff side the President still has on his desk a Tariff Commission 
recommendation calling for higher duties on lead and zinc imports. 

But it’s extreme!y doubtful if hell do much, if anything, right now. 

There are just too many international ramifications for any speedy move. 

* a « 


The pressure for increased stockpiles is also growing again, prodded by 
congressmen in copper producing states. 

Senator Mansfield said last week that the Office of Civil Defense Mobiliza- 
tion has the legal authority and money to purchase 100,000 tons of copper 
at 27'2¢ a Ib. 

He considers this a partial substitute for the Subsidy Bill which would have 
authorized purchases of 150,000 tons of the red metal at 2712 ¢. 

If O. C. D. M. sticks to its present policy, any new program stands little 
chance. 

Status quo is still the best bet, near term. 

For purchasing executives it adds up to continuing weak non-ferrous metal 
inarkets, at least until economic recovery begins to pare top heavy stocks. 

a a2 ca 


A hint as to the speed and extent of this “economic recovery” may come 
from early consumer reaction to 1959 model automobiles. 

For as autos go, so goes the economy. 

Remember increasing Detroit activity affects a lot more industries than just 
steel. It fans out to a wide range of supplier lines. 

Makers of cotton fabrics, for example, have recently noted substantial 
increase in ordering for sateens, broken twills, and wide drills. That’s why 
they boosted tags on these items /2 to 2¢ a yard last week. 

Automobiles consume 50-60% of these textile lines, primarily for uphol- 
stery backing, door panels, and roof linings. 


In the case of steel, Detroit buying has, of course, given the industry a big 
spur. But at the same time it’s important to remember that not all steel 
buying is Detroit inspired. 

Current pickup also reflects increased buying by a wide variety of users, 
including even hard-hit appliance manufacturers. 

Production now has gone up for eight straight weeks. And it’s all the 
more impressive when you consider the boosts have taken place during the 
summer when output usually falters. 

And the outlook is even more bullish. Orders for September shipments are 
running about 15% ahead of August. 

Barring an auto strike, October and November should be even better. 

Pricewise, it means recent boosts in steel tags will stick. There may even 
be — small boosts as over-all industrial production inches toward °57 
peaks. 


But hikes will be small, certainly nothing big enough to warrant any change 
in basic inventory policies. 
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This Weeks Commodity Prices 


METALS 


Pig iron, Bessemer, Pitts., gross ton 

Pig iron, basic. valley, gross ton 

Steel, billets, Pitts. net ton 

Steel, structural shapes, Pitts., cwt 

Steel, structural shapes, Los Angeles, cwt 
Steel, bars, del., Phila., ewt 

Steel, bars, Pitts., cwt 

Steel, plates. Chicago, cwt 

Steel scrap, #1 heavy, del. Pitts., gross ton 
Steel scrap, #1 heavy, del. Cleve., gross ton 
Steel scrap, #1 heavy. del. Chicago. gross tor 
\luminum, pig, lb 

Secondary aluminum, #380 lb 

Copper, electrolytic, wire bars, refinery, lb 
Copper scrap, #2, smelters price, lb 

Lead, common, N.Y., lb 

Nickel, electrolytic, producers, |b 

Nickel, electrolytic, dealers, lb 

Tin, Straits, N.Y., Ib 

Zinc, Prime West, East St. Louis, lb 


FUELS 

Fuel oil #6 or Bunker C, Gulf, bbl 

Fuel oil #6 or Bunker C, N.Y. barge, bbl 
Heavy fuel, PS 400, Los Angeles, rack, bbl 
LP-Gas, Propane, Okla. tank cars, gal 


Gasoline, 91 oct. reg, Chicago, tank car, gal 
Gasoline, 84 oct. reg, Los Angeles, rack, gal 
Coal, bituminous, slack, ton 

Coke, Connellsville, furnace, ton 


CHEMICALS 


Ammonia, anhydros. refrigeration. tanks, ton 
Benzene, petroleum, tanks. Houston, gal 
Caustic soda, 76% solid, drums, carlots, cwt 
Coconut oil, inedible, crude, tanks, N.Y. Ib 
Glycerine, synthetic, tanks, Ib 


Linseed oil, raw, in drums, carlots, lb 

Phthalic anhydride, tanks, lb 

Polyethylene resin, high pressure molding, carlots, lb 
Rosin, W.G. grade, carlots, f.o.b. N.Y. cwt 

Shellac, T.N., N.Y. Ib 


Soda ash, 58%, light, carlots, ewt 

Sulfur, crude, bulk, long ton 

Sulfuric acid. 66° commercial. tanks, ton 
Tallow, inedible. fancy, tank cars. N.Y. Ib. 
Titanium dioxide, anatase, reg. carlots Ib 


PAPER 

Book paper, A grade, Eng finish, Untrimmed, carlots, 
CWT 

Bond paper, #1 sulfite, water marked, 20 lb carton ots, 


4 


Chipboard, del. N.Y.. carlots, ton 

Wrapping paper, std, Kraft, basis wt. 50 lb rolls 
Gummed sealing tape, #2, 60 Ib basis, 600 ft bundle 
Old corrugated boxes. dealers, Chicago. ton 


BUILDING MATERIALS 

Brick, del. N.Y., 1000 

Cement, Portland. bulk, del. N.Y.. bbl 

Glass. window, single B, 40” Bracket. box 

Southern pine lumber, 2x4, s4s, trucklots, fob N.Y. 
Douglas fir lumber. 2x4. s4s: carlots, fob N.Y. 


TEXTILES 

Burlap, 10 oz, 40”, 100 yd 

Cotton, middling, 1”, N.Y., Ib 
Printeloth, 39”, 80x80, N.Y., spot, yd 
Rayon, satin, acetate, N.Y., yd 
Wool tops, N.Y. lb 


HIDES AND RUBBER 
Hides, cow, light native, packers, lb 
Rubber, #1 std ribbed smoked sheets, Ib 
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Textiles Boom But Prices Soft: 
No Signs That Tags Will Rise Soon 


Costs on Labor and Transportation Rising, 
But Competition Has Had Depressing Effect 


(Continued from page 1) 
now stand more than 2% below a 
vear ago, and despite rising de- 
mand, no overall strength in tags 
is in the cards for the next few 
months. 

The reasons for this situation 
are purely economic, and have 
been plaguing the textile industry 
for some time. Costs, especially 
those of labor and transportation 
have been rising. But competi- 
tion, both on a domestic and 
international level, has continued. 
The result has been depressed 
price quotations. 


Industry Blames Government 


The industry itself blames the 
government for much of its 
troubles. The industry claims 
that current quota restrictions are 
too lenient, and that foreign com- 
petition, especially from Japan, 
must be substantially reduced. 

Al$o in many cases, the United 
States has helped build up textile 
industries in other countries 
through foreign-aid programs. 
These industries have — largely 
taken over former U. S. export 
markets and increased competi- 
tion in this country. 

But despite the above, no dra- 
matic change in the government's 
textile policy is likely. So P.A.’s 
can expect continued softness in 
most textile tags 


Wool Running 19°c Behind 


Some — specific 
shape up like this 

Wool production, despite show- 
Ing inercases from its mid-winter 
doldrums. is still running some 
19° behind last year. And aver- 
age tags of woolen yarn are down 
some 17° from year-ago levels. 
For besides being hurt by the 
general woes of the textile in- 
dustry, wool producers have been 
suffering increased competition 
from a large number of man- 
made fibers. 

Wool woven cloth output has 
dropped by a startling 46 in 
the past 10 years during which 
more than 200 domestic mills 
have been liquidated. During the 
sume period of time. wool cloth 
imports have risen) by over 
650°. This combination of fac- 
tors has put wool manufacturers 
in a position where they feel that 
only governmental help can put 
the industry back on its feet 


textile areas 


Cotton Sales Climbing 


Cotton producers, on the othe 
hand, are looking for a near-term 
firmness in both production and 
prices. For despite the fact that 
demand is running some 7‘c be- 
hind 1957 so far this year. the 
fall outlook is fairly bright. 

Phere are two reasons for the 
bright outlook: 

e Apparel makers seem to be 
experiencing an upward swing 
especially in childrens’ lines 
Phat segment of the industry ex- 


Kaiser Ups Production 


Oakland, Calif.—kKasier Alu- 
minum & Chemical Corp. is in- 
creasing production again at its 
Mead. Wash... reduction plant. 
Another potline was ordered re- 
activated this week for a total of 
six out of the plant’s eight back 
in Operation. 


September 1, 1958 


pects another record-breaking 
sales and production year in 
1958. 

e Signs of a general industrial 
upturn mean increased sales of 
cotton to a wide variety of in- 
dustries, especially from auto, 
and home furnishing manufac- 
turers. Increased auto demand, 
for example, was behind last 


twills and wide drills. 

But P.A.’s should not expect 
any big general increase in cotton 
goods tags for the remainder of 
the year. Vor inventories are 
ample and idle capacity is still 
high. Average cotton yarn prices, 
which are on a par with year-ago 
quotations, could firm a bit in 
the near future. But any great 
rise will have to wait for signifi- 
cant demand boosts which are 
not in the cards for the remainder 
of the year. 

For the longer run, you can't 
ignore the facts of the new farm 
bill. It lowers cotton supports 
and may mean lower cotton costs 
for mills in 1959. It could give 
them a cushion to work with, help 


85 


Production and Price Indexes 
(1947-49= 100) 


+ + 


Production +— 


TEXTILE MILL PRODUCTS 


pp 4 


93 5455 56 F MAMJJASONDJFMAMJ 


week’s boosts in sateens, broken| relieve cost-price pressure. 1957 1958 
~ . ~ 
slip off the old disc holder .. . slip on the new 
That is the way industrial maintenance 
men who know change discs on the No. “ 


1101 O-B Globe valve. With just a few 


simple movements they have their pro- 


duction or service line back in operation 


with the least amount of lost time. 


To do this they keep a supply of extra 
disc holders handy and when a disc needs 
changing they just switch disc holders. At 
their convenience they then remove the 
old disc from its holder and replace it 


with a new one, ready for the next change. 


Ask your distributor about the No. 1101 
O-B Globe valve with the replaceable disc 


holder. He’ll 


works. 


gladly show you how it 
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This Week’s 


Washington 


Perspective ser: 


The issues for the fall congressional campaign are pretty well 
blocked out. 

Both parties will concentrate their main fire on bread-and- 
butter economic problems, inflation and a “sound” dollar, labor, 
government spending and deficits, general business conditions 
and unemployment. 

The issues are important, affecting the pocketbooks of every 
businessman as well as the general public. They will be clarified 
and sharpened as both parties debate them. 

Ideas formulated will directly affect legislation the new Con- 
gress will pass next year. Whichever party wins will consider it 
has a mandate to translate its economic views into law. 

President Eisenhower and the Republicans laid out their main 
strategy last week. It’s to hit hard on the labor corruption issue 
and Democratic spending proposals. 

Democrats will get what mileage they can out of what's left 
of the recession, but the tide is running against them. Business 
has been on the way up all summer and is expected to take a 
sharp turn for the better in the fall. Unemployment, however, 
is still expected to fluctuate between 4.5 million and 5 million 
this fall, and Democrats will make what they can of this. 

Here’s the main issues and what you can expect next year when 
the new Congress convenes: 

¢ Inflation—Both parties will stand four-square against infla- 
tion. But if rising prices continue, Democrats can be expected to 
call for more vigorous measures to combat it. 

¢ Labor—Republicans will accuse Democrats of being soft on 
labor reform; call for much stiffer legislation to curb corruption. 
If Democrats win, they will pass a more moderate bill. 

¢ Government spending—The budget cutters will be back next 
year. Republicans will mount stiffer opposition to Democratic 
spending proposals. 

Eisenhower considers this the No. 1 issue. He intends to hold 
down spending wherever possible and to campaign on the need 
for attacking the deficit. 

¢ “Sound” dollar—This is tied in with the inflation and spend- 
ing issues. There’s no difference on the need for it; only on 
tactics. Republicans would depend mainly on traditional mone- 
tary and fiscal policy; a return toward “tight money.” Demo- 
crats favor keeping the money situation loose enough, however. 
to make credit easy for consumers. 

¢ General business and unemployment—There won't be any 
more anti-recession spending programs, regardless of who gets 
in. The business upturn assures this. But unemployment will 
remain a problem in some pockets of the country, and there 
will be demands for government aid to these communities. 

i + * 

Ocean freight rates will figure prominently in two House com- 
mittee investigations. Staffers from both the Judiciary Anti- 
Trust Subcommittee and the Merchant Marine Committee are 
involved. 

Both will deal with dual rate systems. Under such a system. 
members of a shipping conference grant reduced freight rates to 
shippers who agree to use only vessels operated by conference 
members. Last May, the U. S. Supreme Court killed one system 
as discriminatory, and cast doubts on legality of all systems. 

Congress followed up by legalizing. for two years, existing 
systems. 

Because of fall elections, no hearings may be held until after 
the next Congress convenes. But look for a split: Anti-trust- 
minded Emmanuel Celler (D-N. Y.), who heads the Anti-Trust 
Subcommittee, probably will recommend dual rate systems be 
outlawed; the Merchant Marine Committee, closer to shipping 
interests, will try to save the industry’s traditional rates. 


Weekly Production Records 


Latest Week Year 

Week Ago Ago 
Steel ingot, thous tons 1,717 1,690 2,103 
Autos, units 25,925 59,677* 123,130 
Trucks, units 8,676 12,976 20,491 
Crude runs, thous bbl, daily aver 7,905 7,713 7,970 
Distillate fuel oil, thous bbl 12,004 11,628 12,407 
Residual fuel oil, thous bbl 6,710 6,897 7,713 
Gasoline, thous bbl 28,095 27,577 27,999 
Petroleum refineries operating rate, % 86.0 83.9 88.6 
Container board, thous tons 146,410 152,100 150,217 
Boxboard, thous tons 147,505 142,159 138,837 
Paper operating rate, % 90.3 89.0* 91.6 
lumber, thous of board ft 248,045 246,868 238,624 
situminous coal, daily aver thous tons 1,352 1,328 | Jo 
Electric power, million kilowatt hours 12,486 12,851 12,023 
Eng const awards, mil $ Eng News-Rec 397.8 373.0 436.5 
Revised 
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To Forecast Business Some Ignore Indexes; 
Use Derby Betting, the Planets, or Volcanoes 


New York—Like a fool-proof method of fore- 
casting business trends—without even having to 
look at key economic barometers? What pur- 
chasing executive wouldn't? 

Well we don’t claim to have any—but. The 
“but” is occasioned by the flood of mail on our 
recent piece on “How Hemlines Call the Turn in 
Business” (P.W. July 14, p. 22). Basically all 


present new “non-economic” forecasting tech- 
niques. 
We must admit we look askance at some of the 


new ones that have come to our attention, like 
horse race wagering, positions of distant plants, 
etc. 

But then again we have vested interest. If these 
techniques should prove really good, our PuR- 
CHASING WEEK economic staff might be thrown 
out of work. 

Below we outline a few of the more interesting 
“techniques” that have come to our attention, 
theories of predicting business ups and downs 
which have no evident connection with the gross 
national product. 

These and many more equally intriguing theories 
engage the attention of the Foundation for the 
Study of Cycles, an organization with some 1.200 
members in the New York area alone. 


Horse Racing 


Julep sippers at Churchill Downs would not 
ordinarily be credited with the soundest judge- 
ment in economic matters. Collectively, they 
generally stand to go home with considerably less 
than they bring to the parimutuel windows. But in 
the volume of betting on the Kentucky Derby, run 
the first Saturday of May, they may have provided 
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a remarkable indicator of the nation’s prosperity 
or lack of it. 

The precise relation between betting on the Ken- 
tucky Derby and trends in business was recently 
set forth by the Tyrus R. Davis Co., investment 
analysts and economic consultants, located in 
Louisville, Ky. 

Wagering on the Derby climbed sharply in the 
mid-1920’s, dipped a little in 1927 and 1928 (per- 
haps a warning), went up again in 1929 to presage 
the final speculative spree, then sank 66% by 
1933. 

After a good recovery through 1937, the pari- 
mutuel handle dipped again in 1938. More re- 
cently, betting dropped slightly from the long-term 
trend in 1949 and 1953. And there was a fairly 
large dip in 1957, an unheeded warning. 

The Davis report comments as follows on the 
1958 results: “The data this year on the Derby 
race, which was up 16% over 1957, and totalling 
$1,635,520, which incidentally makes it the third 
largest amount ever placed on the Derby race, per- 
mits us to conclude that if the betting on the Derby 
race is a forecast of the future economic situation, 
we are on our way to recovery from the present 
recession. 

“It would be our opinion that if such an upturn 
occurs, the Derby indicator points to this taking 
place in late October or early November.” 


Outer Space 


In keeping with the Space Age, extraterrestial 
phenomena are now especially popular. 

The most elaborate theory of extra-economic 
determination of business cycles we have encoun- 
tered is that developed over 40 years by Lieut. 
Cmdr. David Williams, manager of cable pur- 
chases for the Consolidated Edison Co. He is 
vice president of the New York chapter of the 
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Foundation for the Study of Cycles and past pres- 
ident of the Astrologers’ Guild of America. 

Commander Williams’ theory is based on the 
planetary configurations of Jupiter, Saturn, and 
Uranus. When these planets get in certain geo- 
metric relationships with the sun, they alter the 
electromagnetic field surrounding the earth. 

Certain configurations appear to have a posi- 
tive effect on business, others a negative. In 
many cases there are Opposing configurations 
which nullify those calculated for Jupiter-Saturn 
or Jupiter-Uranus. For example, a_tavorable 
Jupiter-Saturn location in 1954 was inoperative 
because Mars was in the wrong position. 

For the next two years the configurations look 
favorable. An encouraging Jupiter-Uranus posi- 
tion is due later this year, then business should be 
on the upswing until there is an adverse configura- 
tion early in 1960. In 1964, there will be two 
favorable configurations, supporting conventional 
economists predictions, for a mid-60 boom. 


eed 


Earthquakes and Volcanos 


can have 
financial 


When our planet shakes or puffs, it 
“earth-shaking” effects on the world’s 
structure. 

Specifically, the eruptions of Mount Vesuvius 
seem to be related to commotion in the New York 
financial markets, along with being upsetting to 
the Neapolitan landscape. 

Ihe correlation has been described in the 
Wiesenberger Investment Report: “In 1872 Ve- 
suvius threw Naples into turmoil, in 1873 Jay 
Gould threw Wall Street into turmoil. In 1906, 
Vesuvius erupted, and in 1907 Wall Street col- 
lapsed. Vesuvius started its last spree in 1929. 
Enough said.” 

A Wiesenberger report for Aug. 24, 
recounts an evident relationship between earth- 
quake activity and business: 

“It is interesting to observe that above-normal 
earthquake activity coincided with active business 
and markets in the decade and a half following 
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19S6, also 


World War I (1915-1930), that the next two 
decades of subnormal activity and sentiment co- 
incided with a period of depressed earthquake 
activity, and that since 1949 sentiment, business 
activity and earthquake activity have again been 
trending above normal.” 

That we are in a period of rising earthquake 
activity was confirmed, according to this Wiesen- 
berger report, by a study published in the April 
1955 issue of Cycles (monthly publication of the 
Foundation for the Study of Cycles). 

One discordant note: The Fordham University 
seismologist said: “We haven't had what we would 


call an abnormal earthquake year in 50 years.” 
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Value Analysis Panel, Affleck 
To Open Southeast Conference 


Jacksonville, Fla. —A_ value 
analysis - standardization panel 
and an address by N.A.P.A. 


President Gordon B. Affleck will 
lead off the program for the 15th 
Annual Conference of the Pur- 
chasing Agents of the Southeast 
to be held here Oct. 12-14. 

A discussion of how top man- 
agement uses public relations and 
education also features the open- 
ing morning agenda of the con- 
ference which has ‘*Purchasing’s 
Three—SPE” as to its theme. 
The entire conference stresses the 
general subjects of standardiza- 
tion, public relations, and educa- 
tion. 


Panel Members Listed 


Harlan E. Cross, U. S. Pipe 
& Foundry Co., Birmingham, 
who is the N.A.P.A. national 
value analysis standardization 
committee chairman, will moder- 
ate the opening panel discussion. 
Clyde O. DeLong, president of 
B. F. Goodrich’s Industrial Prod- 
ucts Division at Akron, Ohio, 
will present the top management 
outlook on public relations and 
education. 

R. S. Burnett, vice chairman 
of the N.A.P.A.’s public relations 
committee and P.A. for W. E. 
Caldwell Co., Louisville, Ky., 
and M. B. Eubanks, of Riegal 
Textile Co., Trion, Ga., and 7th 
District public relations chair- 
man, will deal with public rela- 
tions problems at the Monday 
afternoon conference session. 

George A. Fadler, director of 
purchases, Westinghouse Elec- 
tric Corp., Pittsburgh, will dis- 
cuss the purchasing responsibility 
of materials management. A 
look into the future economic 
situation will be outlined by Ira 
T. Ellis, economist for E. I. du- 


Pont de Nemours & Co., Wil- 
mington. 
The 7th District education 


committee will present a “com- 
mittee investigation” of “Joe 
Buyer,” a take-off on Congres- 
sional investigations into the 
activities of a P.A. 


Other activities planned in- 
clude plant visitations to the 
Great Southern Trucking Co., 


Maxwell House Coffee Co., and 
Humphreys Gold Corp.; golf; 
early bird dinner; and annual 
banquet. 


Electronics Industries 
Publishes Standards 


Washington—The Electronic 
Industries Association has pub- 
lished five new recommended 
standards for the Electronics in- 
dustry. Copies can be ordered 
through the E.I.A. Engineering 
Department, 11 W. 42nd St., 
New York 36,N. Y. A minimum 
charge of $1 is made on all 
orders. 

The standards are as follows: 

RS-165-A, Ceramic Dielectric 
Capacitors, Classes 1 & 2, 1,000 
to 2,500 Volt Rating, 80¢; RS- 
207, Television Tuner Perform- 
ance Presentation and Measure- 
ment, 25¢; RS-210, Terminating 
and Signaling Equipment for 
Microwave Communications Sys- 
tems, $1.10; RS-211, Dimen- 
sional Characteristics of Phono- 
graph Records for Home Use, 
60¢; and RS-212, Numbering of 
Electrodes and Designation of 
Units in Electron Tubes, 25¢. 
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Washington, D. C., P.A.’s 
Name Cook President 


Washington, D. C.—Dalton A. 
Cook, Mayflower Hotel, has been 
elected president of the Purchas- 
ing Agents Association of Wash- 
ington D. C. 

Other officers include John J. 
Rooney, Melpar, Inc., first vice 
president; Alvan M. Sebastin, 
Washington Brick Co., second 


vice president; Catherine L. 
Hesse, Government Services Inc., 
recording secretary; Elizabeth R. 
Covey, IBM Corp., financial 
secretary; Walter M. Pritchard, 
Emerson Research Lab., treas- 
urer; and William F. Curtin, 
International Bank for Recon- 
struction and Development, as- 
sistant treasurer. 


Port of Toledo Expanding 


Toledo, Ohio — Construction 
has begun on the 100x120-ft 
warehouse addition, part of a 
major expansion of the Toledo 
Marine Terminals. The program 
includes more warehouse. 


Avis Rent-A-Car Offers Discount Plan 
With Time, Mileage Corporate Credit 


New York—Avis Rent-a-Car 
System, Inc., offers time and 
mileage charge discounts under a 


new corporate credit plan which 
the car rental firm put into effect 
Sept. 1. 

The Avis program, assertedly 
the first of its type in the car 
rental industry, also offers busi- 
ness and industrial firms central 
billing and automatic additional 
discounts when rentals exceed 
certain amounts. 

Avis, which recently installed 
automatic data processing equip- 


ment and designed a_ special 
credit card to handle its central 
billing feature, said participating 
companies will receive only one 
invoice a month covering person- 
nel who used Avis services dur- 
ing the period. The invoice will 
be coded so that accounting de- 
partments can identify and allo- 
cate individual rentals to proper 
accounts and provide a record 
of rental charges incurred by 
each credit card holder. The sys- 
tem thus gives a firm complete 
control over all its rental charges. 


When the “SPECS” call for Resistors... 
call for MALLORY 


No matter what the resistor problem, you can be sure of meeting 
““specs’’ —as economically as possible—with Mallory. These are 
highlights of a broad line of types, styles and ratings. If a special 
design is required, there’s a Mallory engineer at your call to 
serve. And, of course, engineering and application data are always 
available —call or write Mallory. 


Serving Industry with These Products: 


Electromechanical — Resistors * Switches * Tuning Devices * Vibrators 
Electrochemical — Capacitors * Mercury and Zinc-Carbon Batteries 
Metallurgical — Contacts * Special Metals ° Welding Materials 


Parts distributors in all major cities stock Mallory 


standard 


components for 


your convenience. 
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PRINTED CIRCUIT CONTROLS —the perfect economy design for 
back-of-chassis or semi-fixed controls. Available for chassis 
or printed circuit board mounting—in a wide range of 
resistances and combinations. 


PUSH-BUTTON AND PUSH-PULL SWITCH CONTROLS — available 
in a wide range of resistances and curves, including the new 
transistor curve. Enables modern set design with push-pull 
switch action, or push-button switch action. 


VITREOUS ENAMEL AND CEMENT COATED AXIAL LEAD WIRE 
WOUND RESISTORS — in all standard sizes and ratings —for 
heavy duty service in all applications. Thermally matched 
materials assure excellent resistance to thermal shock. 


WIRE WOUND POWER RHEOSTATS — feature Mallory’s exclusive 
hinged contact arm that assures constant contact pressure — 
makes cleaning easier. Rugged construction provides extra 
durability. In all resistances and ratings. 


PRINTED CIRCUIT CONTROLS —by Mallory, are available in a 
complete range of resistances and curves, including the new 
special taper for transistor circuits. Construction includes 
tabbed legs and connections for printed circuit boards. 


Expect more...get more from 


P. R. MALLORY & CO. Inc., 


P.R. MALLORY & CO. inc. 


ALLOR 


INDIANAPOLIS 6, INDIANA 


—— This Week's 


Foreign 
Perspective = «1. 


London—Oil is the latest product where Russian trade moves 
may bring some big surprises. 

Significantly enough, it’s not Red subversion in the oil states 
that is causing speculation here in London. Instead it’s the 
possibility of mounting Soviet shipments abroad. 

By 1960, Russia could have an exportable surplus of 20 
million—30 million tons annually. That would be backed by 
annual home output of around 140 million tons and refinery 
capacity of 110 million tons. 

All the signs are that the Russians are getting increasingly 
proficient in matching their trade policy with their political 
needs. 

It’s even being suggested here that the Reds would import 
Middle East oil if that suited their book. 


Beirut, Lebanon—U. S. occupation of this tiny Mediterranean 
country is propping up local business. 

United States Armed Forces in Lebanon have signed over 
$100,000 worth of contracts with local firms in the first three 
weeks since landing. Other contracts are under negotiation. 

The U. S. Army alone has signed contracts worth $50,000 for 
transportation, dockage, piloting, and stevedoring, billeting and 
housing. An additional $20,000 will go for the supply of fresh 
fruit, vegetables, ice, lumber, crushed rock, hospital and “expend- 
able” supplies. 

Meanwhile, U. S. troops and sailors are being granted liberty 
daily between noon and 8 p.m. the city’s curfew hour. They are 
crowding beaches, resort hotels, bars, restaurants, and souvenir 
shops creating heavy business in tourist districts, which were the 
hardest hit by Lebanon’s three-month civil war. 


Bonn—West German business circles generally express satis- 
faction about the work done by COCOM in revising embargo 
lists for trade with Communist countries. 

In the case of the USSR, it is hoped that the new possibilities 
for export will act as a stimulus to German-Russian trade 
which gave a rather poor performance during the first half of 
this year. 

The new export possibilities are of particular interest to West 
German shipping industry, machine-building, industry and elec- 
trical industry. These industries have formerly reported inquiries 
from Communist countries which showed interest in purchasing 
goods now taken off the embargo list. 

First hint on how exports will fare may come from trade talks 
with Red China scheduled for September in Cologne. Primary 
object of the talks is the renewal of the semi-official one year 
trade agreement concluded last Autumn in Peking. 


Moscow—Larger-than-normal profits are accruing to the 
Soviets from trade with Red China. 

That’s the story you get from reading the first detailed 
summary of Russian foreign trade that has been released by 
the Moscow Foreign Trade Ministry. 

Soviet foreign trade statistics show that Russia quotes different 
prices to her customers and that Red China has to pay heavily 
for Soviet products. 

Cement exports brought 117 Rouble/ton from Red China 
compared to only 50 Rouble from Iceland and 43 Rouble from 
Portugal. Trucks of the same type were sold for 13,245 Rouble/ 
unit to Red China and for 6,145 Rouble to Finland. 

All this goes to prove that the low-interest credits generously 
offered by Moscow to under-leveloped countries are not neces- 
arily cheap credits. Red China, at least, is paying heavily for 
Mfoscow’s “brotherly” aid. 


Paris—Europe is keeping well abreast of developments in the 
«pplication of atomic science to agriculture and food. 

That’s the impression left with American observers at a recent 
five-day meeting of leading specialists in agricultural atomics 
held at the Paris headquarters of the Organization for Economic 
Cooperation (OQEEC). 

Scandinavian countries are well advanced in plant breeding 
hy atomic irradiation of seeds and plants. Four gamma irradia- 
tion fields are now operating in these countries. 

Considerable work is being done in fertilizers, using isotope 
tracers to determine the exact effect on plant growth and the 
Geeree of absorption of various compounds. 

[he other two major fields discussed at the meeting were food 
sterilization and pest control. 


Alberta Governments Buy Drive 
Takes Form with P.A.s Leading 


Edmonton, Alberta—A concerted “Buy Alberta” drive, which 
promises to offer many buyer benefits, is rapidly gaining momentum 


with purchasing executives show- 
ing the way. 

Although the program was first 
organized several months ago, it 
is only now taking form. H. E. 
Martin of the Department of Eco- 
nomic Affairs, Alberta govern- 
ment, told PURCHASING WEEK: 

“The selection of a standing 
committee to coordinate this 
drive is currently underway and 
public announcement will be 
made when selection is com- 
pleted.” 

At a conference held recently 
in Edmonton’s Jubilee Auditor- 
ium, a panel of purchasing agents 
discussed what means should be 
taken to make this drive a suc- 
cess. They emphasized that the 
“value” of Alberta’s products 
should be the first consideration 
in any promotion. 

The panel included W. Litzgus, 
P.A., Superior Oil Co.; Sid 
Thompson, Retail Merchants 
Assn.; G. J. Harrington, P.A., 
Northern Hardware Wholesale 
Ltd.; and W. J. Arnett, president 
of the Alberta Purchasing Agents 
Association. 

All agreed that manufacturers 
must make interested buyers 
aware of what products were 
available at competitive prices 
and of comparable quality. These 
facts, they felt, would boost the 
sale of Alberta products. They 
also insisted that manufacturers 
provide service if they wish to 
sell their products. 

Arnett said purchasing agents 
“shop for value regardless of 
where the merchandise is made.” 
He said Alberta manufacturers 
should also make known in their 
promotion what other “buyer 
benefits” are available. 

An outstanding feature of the 
conference was a display of 61 
products of Alberta manufactur- 
ing firms. The array of exhibits 
ranged from bricks to mine cars, 
from plywood to breakfast foods, 
and from windows to electronic 
equipment. 


Austrian Woodworking 
Machine Sales to U.S. Up 


Vienna—Increased sales to 
the United States of woodwork- 
ing machinery for the first half 
of 1958 were reported by the 
Austrian machinery _ industry. 
Austria also reported that United 
States is its largest woodworking 
machinery customer. 

United States bought $69,230,- 
800 worth in 1957. Austria ex- 
ports approximately 35% of its 
annual production. 

West Germany is the second 
largest customer. The machines 
are lighter and cost four to five 
times less than comparable 
United States’ products, the 
Austrians reported. 


Pan-Atlantic Untangles 
I.L.A. Wage Dispute 


San Juan, P. R.—The Pan- 
Atlantic Steamship Co. has fi- 
nally untangled the labor troubles 
which have tied up its “Sea-Land 
Service” to Puerto Rico since 
last March. 

A new contract with the Inter- 
national Longshoremen’s Asso- 
ciation guarantees a basic wage 
of $2.73 hourly, over a dollar 
an hour higher than the $1.71 
prevailing wage for general cargo. 
Moreover, the contract guaran- 
tees a full day’s pay even though 
a trailership may take only 
3 to 4 hours to unload. 


Argentine Wool Surplus 


Buenos Aires—The Argen- 
tine Wool Federation says that 
with domestic consumption set 
at only 50,000 tons, Argentina 
has an exportable surplus of 
100,000 tons this year. 


Japanese Red China Expert 
Outlines Communist Trade Plan 


Tokyo—Hideo Mitsuzawa, di- 
rector of the Japan China 
Research Institute, recently out- 
lined Red China’s trade strategy 
to annihilate Japanese industry 
by dominating the Southeast 
Asia market that Japan covets. 

The basic elements of Com- 
munist Chinese strategy, aimed 
at proving totalitarian economy 
can defeat capitalism in the East, 
are these: 

e Red China nationalized in- 

dustries. 

¢ Chinese Communists’ sources 
of foreign currency are now 
handled by its own agency 

The Overseas Chinese 
Merchants Corp. 

e Domestic products taxed so 
that export items can be 
sold at cut-rate prices. 

e Foreign currency payments 
restricted to the minimum. 

Mitsuzawa said Red China 
nationalized its industry by ar- 
ranging a long-term loan at 2% 
interest against 2.5% of the 
U.S.S.R. and 5% of the US. 
World Bank. All Chinese plan- 
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ning revolves around this fact, 
he said. 

The Red China expert pointed 
out that they can easily dispose 
of their products through some 
14 million so-called “Chinese 
Merchants” in Southeast Asia. 
Most of them are strongly in- 
clined to the Peking regime 
rather than the nationalist re- 
gime. Except for those in the 
Philippines who are split 2-1 in 
favor of the Peking government, 
all are cooperators with the Com- 
munists. 


Mexicans Prepare 
For Cotton Export Rush 


Mexico City—With a record 
cotton crop of an estimated 2.3 
to 2.5-million bales, Mexicans 
are preparing for a rush of ex- 
ports with some cotton products. 

The government announced 
that all export taxes would be 
freed for 30 days on cottonseed 
paste. Time limit for this bar- 
gain is the end of this week. 


OEEC Chem Output 
Expanding Rapidly 


Paris—The Organization for 
European Economic Cooperation 
(OEEC) countries (France, Italy, 
Benelux countries, and West 
Germany) report rapid expan- 
sion in the petrochemicals, plas- 
tics and dyestuffs industries. 

Most rapid development was 
in petrochemicals. A total of 
$550 million was invested in this 
industry between 1945 and the 
end of 1957, and total invest- 
ment of $1.2 billion is expected 
by the end of 1960. Carbon con- 
tent of petrochemicals produced 
by OEEC countries rose from 
470,000 tons in 1956 to 630,000 
tons in 1957. Production is ex- 
pected to reach the 2 million 
ton mark by the end of 1960. 
Most of the projected expansion 
will be in synthetic rubbers, poly- 
ethylene and ethylene oxide de- 
rivatives, solvents, and raw mate- 
rials for plastics and detergents. 

Plastics industry in OEEC 
member countries hit a record 
high in 1957 with total sales 
reaching 1.4 million tons, 19% 
more than in 1956. Most rapid 
expansion was in thermoplastics, 
where sales rose by 24% over 
1956 to nearly 680,000 tons. 

Dyestuffs reached a_ record 
production level in 1957 of 124,- 
000 tons, 11% increase over 
1956. However, the lag in textile 
consumption may cause a drop 
in dyestuff sales in 1958, accord- 
ing to the OEEC Chemical Prod- 
ucts Committee. 


Argentine Tung Industry 
Seeks Export Tax Cut 


Buenos Aires—Tung __pro- 
ducers in Argentina have re- 


quested the Argentine govern- 
ment to cut export taxes on tung 
oil. 

Production cost, including 
recent wage increases, plus sales 
expenses, is estimated to be 
4,500 pesos per ton of tung oil, 
or about 600 pesos per ton of 
fruit delivered to the plant. The 
tung growers maintain they might 
have to liquidate this year’s crop 
at 600 pesos per ton, the lowest 
price level since 1945. Last year 
the price was 750 pesos, and the 
year before 835 pesos. 


Lancashire Works Begin 
Foreign Cottons Boycott 


London—Unions and workers’ 
societies in Lancashire have 
started boycott campaigns of all 
cotton goods with Empire-made 
and foreign labels as a means of 
fighting imports. 

In addition, the Cotton Board 
has a sales campaign under way 
using the slogan “always buy 
Britain’s cottons,” and has dis- 
tributed millions of leaflets by a 
national retail chain. Town-of- 
manufacture labels like “spun 
and woven in Rochdale” are be- 
ing adopted by concerted agree- 
ment of manufacturers. 


Molding Machines Sold 


London Coleman - Wall- 
work, Ltd., Bedfordshire, has 
sold two fully automatic molding 
machines with an output of 300 
molds an hour, to Russia. The 
machines will be delivered within 
a few weeks. 
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Data Processing Benefits 
Subject at Dallas P.A.s Session 


Dallas—“What can data proc- 
essing do for your department?” 
This problem was reviewed for 
members of the Purchasing 
Agents Association of Dallas by 
Frank Wodrich, P.A. for the 
Apparatus Division of Texas 
Instruments, Inc. at the August 
meeting. 

“Industry has made tremen- 
dous strides in mechanization of 
physical processes in the last 25 
or 30 years,” Wodrich said. “In 
the business field, perhaps we 
have been backward in develop- 
ing methods of control of data, 
and data is our raw material, 
particularly in purchasing,” he 
said. 

“The possibilities of data proc- 
essing as applied to purchasing 
or inventory control seem almost 
limitless. It can often be the 
difference between profit and loss 
in an organization.” 

Wodrich, a member of the 


N.A.P.A. committee on data 
processing, said the group is 


creating a pamphlet explaining 
what-can be done for purchasing 
by data processing. 

“It is probable that we will 
have some of the preliminary 
work accomplished within the 
next six months, but it will take 
another year to really do what 
we want to do,” he emphasized. 

Wodrich said his request for 
the installation of data processing 
in Texas Instruments’ purchasing 


Chicago P.A.A. Plans 
Two-Day Workshop 


Chicago — The Purchasing 
Agents Association of Chicago 
will conduct a two-day purchas- 
ing workshop Oct. 21-22 in con- 
junction with Illinois Institute of 
Technology department of busi- 
ness and economics. 

Sessions will cover inventory 
control, value analysis, measur- 
ing purchasing performance, in- 
ternal departmental relationship, 
vendor relations and_ sources, 
legal aspects of purchasing, pur- 
chasing procedure and organiza- 
tion, and data processing. 

One of the speakers, Henry E. 
Seyfarth, a pioneer of the St. 
Lawrence Seaway, will discuss 
this gigantic project designed to 
speed shipping at lower costs. 

Registration fee for N.A.P.A. 
members and companies is $35, 
and nonmembers $50 which in- 
cludes two luncheons. For regis- 
tration blanks contact the Pur- 
chasing Agents Association of 
Chicago, 134 N. LaSalle St., Chi- 


cago 2, Iil. 


Salesmen Nab Prizes 
In Cincinnati P.A. Golf 


Cincinnati—Compared to their 
salesmen friends, members of the 
Purchasing Agents Association of 
Cincinnati turned out to be poor 
golfers at the 28th annual golf 
party at Makatewah Country 
Club. 

Paul Tappenheimer, purchas- 
ing agent for Southwestern Ohio 
Steel Co. was the only P.A. to 
crack the list of nine prize win- 
ners. Larry Wernke, Andrew Jer- 
gens Co., chairman. The golf 
party was attended by 320 P.A.’s 
and guests. Officers of the Dayton 
association also attended. 
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department was approved by 
management. This system was 
described by William Scott, assist- 
ant purchasing agent. 

“In addition to the actual 
savings in manpower,” Scott said, 
“our data processing setup can 
give us much by-product infor- 
mation that will be valuable in 
production and cost estimating 
as well as in purchasing and 
inventory control.” He said the 
proposed installation would more 


Chicago—Integration of sur- 
face transportation with air 
transportation would “be an 
obstacle to our further progress,” 
a top official of the air transporta- 
tion association recently told the 
Traffic Club of Chicago at a 
meeting. 

Stanley Gewirtz, vice presi- 
dent and assistant to the presi- 
dent of the association, gave his 
views at a panel discussion. He 
referred to the move of American 
industry to integrate all means of 
transportation through a system 
of standard container interchange 
(P.W., Aug. 4, p. 1). 


than pay for itself in one year. 


Gewirtz cited these arguments 


Surface, Air Transportation Integration Hit 


against the integration proposals: 
e Integration leads to the crea- 
tion of a transport monopoly. 
Once the process of uniting the 
diversified carriers begins, it will 
inevitably lead to the absorption 
of the greater number into a few 
universal transport combines. 


e Integration would sacrifice 
the substantial public benefits 


which result inevitably from com- 
petition between forms of trans- 
portation. 

e Integration would force air 
transport into the mold of sur- 
face carriage and would not per- 
mit it to develop as freely as it 
has, should, and will. 


e The price of transportation 
would not have been and will not 
be reduced by integrated air and 
surface carriers. Comparisons of 
price increases, as between air 
and surface carriage, over the 
past ten years are sufficient 
answer to any contention that 
price reductions might result 
from integration. 


Golf Contest Planned 


Portland, Ore.—A “hole in 
one” contest will be one of the 
special events at the annual golf 
day of the Purchasing Agents As- 
sociation of Oregon Sept. 19 at 
the Riverside Golf & Country 
Club. 
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Application? 
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Type RK 
Ye through 5 hp. 


WAGNER CAPACITOR-START MOTORS 


provide dependable starts...long troublefree life 


Here’s the single-phase 
more horsepower with 


general purpose motor that gives 
less bulk—is rugged enough to 


permit direct mounting, compact enough to fit in tight 
spots. Available with sleeve or ball bearings—with rigid 
bases or with resilient mountings for exceptionally 


quiet operation, 


ALL-ANGLE OPERATION—The sleeve bearing design 


in fractional hp ratings, 


has a positive lubrication system 
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EFFICIENT COOLING SYSTEM—The improved ven- 
tilating system used in these motors directs a large 


volume of air through the motor to 


temperatures and add to motor life. Cross section 
above indicates direction of air flow. 


effectively reduce 
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QUICK BREAK SWITCH—The starting winding and 
capacitor are disconnected from the line by this 
Wagner Switch—test-proved to make more than a 
million makes and breaks . 
starts per hour for 50 years. 


. . the equivalent of two 


that permits operation in any position. All angle mount- 
ing can mean important savings in initial costs to manu- 


facturers—can help the design engineer in a tight spot, 


You can get these motors from leading motor distributors 
in your community and from Wagner Sales Offices in 


- 
32 


principal cities. Your Wagner Sales Engineer will 


be glad to help you select the right motor for your 
application. Wagner Bulletin MU-217 gives full details. 


Wasner Electric Corporation 6416 Plymouth Ave., St. Louis 14, Missouri. 


IN ALL PRINCIPAL CITIES 


loads occur. 


MYLAR* INSULATION — Mylar-paper laminated 
slot insulation gives top protection against moisture, 
adds thermal stability, to give more application 
versatility and longer life when unexpected over- 


*DuPont Trademark 


This Changing Purchasing Profession. . . 


G. R. POLZER 


Witco Elevates 
Polzer to V.P. 


New York—George F. Polzer, 
director of purchases for Witco 
Chemical Co., has been elected 
executive vice president of Ultra 
Chemical Works, Inc., Paterson, 
N. J., a division of the firm. 

He has served in research, de- 
velopment, and production as 
well as purchasing and has been 
active in the chemical and petrol- 
eum industries the past 16 years. 

(Polzer participated in Pur- 
CHASING WEEK’s conference with 
purchasing executives from the 
drug and chemical industries. 
“P.W. Roundtable Stars Chem- 
ical Drug P.A.’s,” p. 16, July 14.) 


J. A. Skogstrom has been as- 
signed the new post of manager, 
procurement and research divi- 
sion, Hunt Foods & Industries, 
Inc... Fullerton, Calif., which 
brings together the company’s 
purchasing, research and devel- 
opment function. He had been 
administrative manager of the 
firm's manufacturing division. 


Grassi, Ex P.A., Gains 
Unit Manager Post 


New York—Michael J. Grassi, 
former purchasing executive, has 
been made manager of the new 
Instruments Division, The W. L. 
Maxson Corp. 

Grassi served as purchasing 
manager from 1955 until 1957 
when he became manager of the 


M. J. GRASSI 


development operations depart- 
ment, Research and Develop- 
ment Division. 

E. V. Anderson who succeeded 
Grassi as purchasing agent moves 
up into Grassi’s former post. An- 
derson will continue to supervise 
purchasing. 


W. H. Erdmann 


Louisville, 
Erdmann, 65, retired director of 
purchases for the Colgate-Palm- 
olive Co., Jersey City, N. J., 
died Aug. 15. He was the first 
assistant purchasing agent for the 
old Palmolive Co., Milwaukee, 
for about 10 years. 


There’s a purchasing agent in 
Syracuse who refuses to be 
stumped. If he can’t buy some- 
thing, he’ll make it. 

Elmore W. Hagadorn, 
dent and former P. A. 
shine Laboratories Inc., (furni- 
ture finishes) recently received 
his 26th patent from the govern- 
ment. 

His latest invention has 
nothing to do with the finishing 
and refinishing of furniture. But 
it is a promising gift to theater- 
goers. 

Hagadorn was tired of having 
his toes stepped on and not know- 
ing what to do with heavy coats 
while in the theater. So he in- 
vented a storage chair and move- 
able seat. 

Clothing can be stored inside 
the chair with no worry of having 
them wrinkled. And under his 
other arrangement, the seat slides 
out to the aisle at the push of a 
button, carries the viewer back to 
the original spot and returns him 
to the aisle after the show. 

Hagadorn also invented and he 
is producing another type chair, 
termed the “SafeTseat.” The 
chair is specially designed for tree 
or pole climbers. Spurs and grab 
arms hold it aloft. 

Hagadorn is currently filling 
SafeTseat orders for the city of 
Montreal. He hopes to sell the 
seat to white hunters when he 
goes on a Safari into Africa this 
winter. 

Actually it was on a hunting 
trip in Canada that Hagadorn 
saw the value of a iree-seat. This 
portable elevated platform, en- 
closed by a tent, makes an ideal 


presi- 
of Fini- 


A P.W. Profile 
Hagadorn, Firm President, Former P.A., Invents 
Compounds, Supplies That He Cant Purchase 


—_ 


HAGADORN 
theater chairs he will market. 


inspects models of 


stakeout place where a hunter 
can wait for game in comfort. 

An experienced hunter, Haga- 
dorn once bagged a moose that 
held the record in Canada for 
many years. 

Hagadorn isn’t a professional 
engineer, but he is an inventor 
bent on making the best use of 
his time. A very young-looking 
65, he has his company running 
so smoothly that he can say: 
“I’ve been more or less retired 
for the past ten years.” 

This always wasn’t the case, 
though. Hagadorn moved to 
Syracuse from Elmira, N. Y., 
when he was nine years old. He 
went on to graduate from Syra- 
cuse University. He received a 
masters degree from Yale in 
1916. 

Just out of college he launched 
a window screen manufacturing 
business. Five years later he and 
his brother, Gordon, started to 


manufacture novelty furniture in 
Honeoye Falls, near Rochester. 
Things went well for three years 
until fire destroyed the plant. The 
fire left Hagadorn flat broke. 

But a new job uncovered Haga- 
dorn’s selling and marketing tal- 
ents. For ten years he success- 
fully sold for a lamp company. 
With his savings and a determin- 
ation to make superior finishes, 
he founded Finishine Laborator- 
ies. In his own plant, one in- 
vention followed another. 

The first was the “Electro- 
knife,” used to burn indentations 
into wood or metal and to repair 
porcelain, marble, tile or china. 

The Electro-knife was fol- 
lowed by an attachment called 


the “stix-flo,” which fills holes in 
surfaces. 

Then came a_ wet-and-dry 
sander named the “Abrazo- 
matic,” and a special Hagadorn 
method of simulating oak, ma- 
hogony or walnut grains in 


cheaper, close grained wood. 

As his business grew, Haga- - 
dorn purchased his present home 
in Solvay, a suburb of Syracuse. 
“English Manor” is a showplace 
and a proving ground for Fini- 
shine products. He has it furn- 
ished and decorated with valu- 
able antiques and Dresden china. 

Much of Hagadorn’s time is 
now spent in making his home 
even more beautiful. He is doing 
a great deal of work with tile and 
is writing a book describing the 
scientific way to lay tile. 

In the future he hopes to use 
his leisure time writing, invent- 
ing, lecturing, and of course, big- 
game hunting. 


P.A.s Use N.Y. St 


ate Barge Canal 


To Cut Cost of Steel Shipments 


Albany—In an effort to reduce 
the cost of transporting large- 
size steel items, two purchasing 
agents for the Mohawk Steel Co. 
here worked out a plan to use 
the New York State Barge Canal. 
The results were better than an- 
ticipated. 

The initial shipment of 2,000 
tons of steel reinforcing bars 
from Buffalo to the Port of Al- 
bany produced a total saving of 
$14,500. This was the first time 
the canal was used for the trans- 
portation of steel in some 30 
years. 

Two other firms, Albany Steel 
and Iron Supply Co. and the 
American Bridge Co., followed 
suit and now all three have ex- 
tensive plans for using this water- 


way. Other companies in the 
Albany, Schenectady, and Troy 
area also are looking into the 


possibilities of shipping steel on 
the canal. 

According to Mohawk presi- 
dent, James M. Ryan, the plan 
was drawn up by Richard Va- 
cerille and Frank Fowler, pur- 
chasing agents, after two import- 
ant changes developed in the steel 
picture: 

¢ Supplies of steel reinforcing 

bars eased up. 


e Rails increased freight char- 

ges on these items. 

Prior to the Korean War, 
Ryan explained, water and rail 
rates were about the same. Fol- 
lowing the war, rail charges began 
to climb especially on_ steel 
lengths over 30 ft. 

He said total rail charges from 
Buffalo to Albany today are 75¢ 
a 100 lb. The total rate on the 
canal, however, including wharf- 
age fees is only 25¢ a 100 Ib. 
This means a saving of $10 a 
ton, the president emphasized. 

He said the future of water 
transportation depends greatly 
on what the railroads intend to 
do, since all steel shipments for- 
merly arrived here by rail. Ryan 
noted that delivery is 4-5 days 
longer but added that the time 
factor wasn’t too important since 
inventories are always kept at 
a pretty high level. 

Charles Straney, secretary of 
Albany Steel, said his savings are 
somewhat less than Mohawk’s 
since his firm’s warehouse is 
located on the other side of the 
city from the port. Additional 
cross-town hauling charges pare 
the savings to between $4,500 
and $5,000 per 1,000 tons of 
steel. Mohawk saves $10,000. 


; 


At present, the biggest single 
item of freight on the barge canal 
is petroleum which accounts for 
about 70% of all traffic. Grain 
and chemicals make up most of 
the balance. 

William Delaney, canal traffic 
agent for New York State, is 
currently conducting a survey of 
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meg | T/ 
FIRST LOAD OF STEEL to be moved over the New York State Barge 
Canal in 30 years is unloaded at Port of Albany dock. 


other major steel users in the area 
to learn how many can take ad- 
vantage of these lower rates. 

He is also pushing for the deep- 
ening of the Champlain Water- 
way up to 27 ft. This, Delaney 
said, would make deep water 
shipping possible between Mont- 
real and New York. 


How to Buy Session Set 
At Automation Confab 


Pittsburgh, Pa.—A session for 
purchasing agents, How to Buy 
Instruments and Automatic Con- 
trols, will be held during the 
13th annual Instrument-Automa- 
tion Conference and Exhibit, 
Sept. 14-19 at Convention Hall 
here. 

Dr. Robert Jeffries, president 
of the Instrument Society of 
America, said this special ses- 
sion, scheduled Sept. 14 at the 
Penn-Sheraton Hotel, is planned 
“to further professional ethics of 
buying and selling instrumenta- 
tion, and to establish a meeting 
ground and a common language 
between the manufacturer and 
the user.” 


P. A. Moyle Defeated 
In Primary Election 


Cheyenne, Wyo.—Stephen W. 
Moyle, purchasing agent for 
Monolith Cement Co., Laramie, 
lost in his bid for the Democratic 
nomination to fill Wyoming’s 
single seat in the U. S. House of 
Representatives. 

Moyle, former mayor of Lara- 
mie, was defeated by Raymond 
Whitaker, Casper attorney, in an 
unofficial vote tally of 24,178 to 


6,167. 
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Meetings You May Want to Attend 


First Listing 


Purchasing Agents Association of Chicago— 
Purchasing Workshop, co-sponsored by Illinois 
Institute of Technology, Department of Business 
and Economics, Chicago, Oct. 21-22. 


Dayton Association of Purchasing Agents—3rd 
Annual Procurement Conference, co-sponsored by 
University of Dayton, Dayton, Ohio, Oct. 23-24. 


Previously Listed 
SEPTEMBER 


Society of Automotive Engineers—fFarm, Construc- 
tion and Industrial Machinery, Production Forum 
and Engineering Display, Milwaukee Auditorium, 
Milwaukee, Sept. 8-11. 


American Chemical Society—Notional Chemical 
Exposition, International Amphitheatre, Chicago, 
Sept. 9-12. 


American Die Casting Institute—Annual Meeting, 
Edgewater Beach Hotel, Chicago, Sept. 10-11. 


National Association of Purchasing Agents, 7th 
District—Workshop, Atlanta Biltmore Hotel, At- 
lanta, Ga., Sept. 13. 


Instrument Society of America—13th Annual In- 
strument Automation Conference and Exhibit, 
Convention Hall, Philadelphia, Sept. 15-19. 


National Association of Purchasing Agents, 4th 
Distriet—Fall Conference, Severin Hotel, Indian- 
apolis, Sept. 18-19. 


National Association of Purchasing Agents, 6th 
District—Get Acquainted Workshop. (Education— 
Public Relations—Standardization), Mansfield 
Leland Hotel, Mansfield, Ohio, Sept. 19-20. 


The Material Handling Institute—Greenbrier Ho- 
tel, White Sulphur Springs, W. Va., Sept. 22-24. 


Standards Engineers Society—7th Annual Meet- 
ing, Benjamin Franklin Hotel, Philadelphia, Sept. 
22-24. 


American Mining Congress—Mining Show, Civic 
Auditorium, San Francisco, Sept. 22-25. 


Association of lron and Steel Engineers—\ron and 
Steel Exposition and Convention, Cleveland Audi- 
torium, Cleveland, Sept. 23-26. 


National Association of Purchasing Agents, 1st 
District— 12th Pacific Intermountain Conference, 
Hotel Utah, Salt Lake City, Sept. 26-27. 


National Builders Hardware Exposition — Hote! 
Sherman, Chicago, Sept. 29-Oct. 1. 


American Society of Tool Engineers — Semian- 
nual Meeting and Western Tool Show, Shrine 
Exposition Hall, Los Angeles, Sept. 29-Oct. 3. 


Fourth Annual Joint Military Industry Packaging 
and Handling Symposium — Washington, D. C., 
Sept. 30-Oct. 2. 


Purchasing Agents Association of Baltimore— 
16th Annual Exhibit, Lord Baltimore Hotel, Sept. 
30-Oct. 2. 


OCTOBER 


Pacific Northwest Public Buyers Association— 
Fall Meeting, Victoria, B. C., Oct. 2-3. 


National Institute of Government Purchasing— 
13th Annual Conference and Product Exhibit, Ho- 
tel Statler, Boston, Oct. 5-8. 


National Association of Purchasing Agents, 2nd 
District— 12th Annual Southwest Purchasing Con- 
ference, Broadview Hotel, Wichita, Kan., Oct. 8-9. 


National Association of Purchasing Agents, 6th 
District—Purchasing Conference, Sheraton-May- 
flower Hotel, Akron, Onio, Oct. 9-11. 


National Association of Purchasing Agents, 7th 
District—15th Annual Conference, The George 
Washington Hotel, !acksonville, Fla., Oct. 12-14. 


National Electronics Conference—Hote!l Sherman, 
Chicago, Oct. 13-15 


Packaging Institute—Annual Meeting, Edgewater 
Beach Hotel, Chicago. Oct. 13-15. 


Society of Industrial Packaging and Material 
Handling Engineers—National Industrial Packag- 
ing Handling and Shipping Exposition, Coliseum, 
Chicago, Oct. 14-16. 


Purchasing Agents Association of Central lowa— 
Products Show, Veterans Memorial Auditorium, 
Des Moines, Oct. 15-16. 


National Office Management Association—Mont- 
real Business Show, Queen Elizabeth Hotel, Mont- 
real, Oct. 15-18. 


National Association of Purchasing Agents, 8th 
District—Conference, Mark Twain Hotel, Elmira, 
N. Y., Oct. 16-17. 


Conveyor Equipment Manufacturers Association 
—Annual Meeting, Greenbrier Hotel, White Sul- 
phur Springs, W. Va., Oct. 18-21. 


Society of Automotive Engineers—National Trans- 
portation Meeting, Lord Baltimore Hotel, Balti- 
more, Oct. 20-24. 


National Business Show — 
Oct. 20-24. 


Coliseum, New York, 


National Safety Council—4é6th National Safety 
Congress and Exposition, Chicago, Oct. 20-24. 


National Association of Purchasing Agents, 9th 
District—Purchasing Conference, Sheraton-Bilt- 
more Hotel, Providence, Rhode Island, Oct. 22. 


Petroleum Industry Purchasing Management Sem- 
inar—Purchasing Agents Association of Tulsa in 
conjunction with the University of Tulsa, Western 
Hill Lodge on Lake Gibson, Wagoner, Okla., Oct. 
22-24. 


American Institute of Supply Associations—An- 


_—— 


Sau Polyfic 100 


F UOP’s new all-organic 
inhibitor-dispersant 


Gives jet fuel thermal stability. Stabilizes 
No. 2 heating oils and diesel fuels against 
color deterioration and sludge deposition. 
Eliminates fouling in feed exchangers and 
reboilers. Eliminates tank bottoms in crude 
and residual oil storage tanks. 


You're always sure of best quality, best per- 
formance when the additives and inhibitors 
you use are labeled ''UOP”’. 


UNIVERSAL OIL PRODUCTS 
, COMPANY 30 Algonquin Road, 


Des Plaines, Illinois, U.S.A. 


September 1, 1958 
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nual Convention, Roosevelt and Jung Hotels, New 
Orleans, Oct.. 26-29. 


American Society tor Metals—National Metals 


Exposition and Congress, Public Auditorium, 
Cleveland, Oct. 27-31. 
NOVEMBER 


National Electrical Contractors Association—An- 


List Your Meetings 


Associations, societies, and 
committees interested in calling 
the attention of readers of Pur- 
chasing Week to their meetings 
are welcome to use this column. 
The gathering should be one of 
interest to purchasing agents. 
There is no charge. 

Send announcements to: Meet- 
ings Calendar, Purchasing Week, 
330 West 42nd Street, New York 
36, N. Y. 


nual Convention and National Electrical Exposi- 
tion, Adolphus Hotel, Dallas, Nov. 16-21. 


Instrumentation Conference and Exhibit — Bilt- 
more Hotel, Atlanta, Nov. 17-19. 


Society of the Plastics Industry—8th National 
Plastics Exposition, International Amphitheatre, 
Chicago, Nov. 17-21. 


9th National Conference on Standards — Hote! 
Roosevelt, New York, Nov. 18-20. 

National Retail Lumber Dealers Association—5th | 
Annual Building Products Exposition, Iinterna- | 


tional Amphitheatre, Chicago, Nov. 22-25. 


1959 
FEBRUARY 


Materials Handling in Canadian Industry Exposi- 
tion—The Automotive Building, Exhibtion Park, 
Toronto, Feb. 2-6. 


Society of the Plastics Industry—14th Annual 
Technical and Management Conference, Rein- 
forced Plastics Division, Edgewater Beach Hotel, 
Chicago, Feb. 3-5. 
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is to call your Linen Supply Man! 


| Look in the Yellow Pages 
under “Linen Supply” 
or “Towel Supply’ 


Note: Noinvestment, no maintenance, 
no inventory. Everything is furnished 
and serviced by your linen supplier, at 
low cost, and tailored to your needs. 
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You only call once to arrange for regular 
dependable delivery of all your jinen 
requirements. You get the luxury and 
quality of cotton cloth. (And, of course, 
there is no substitute for cloth.) 

The nearest Linen Supplier is no furtt 


away than your telephone. Cali today. 


Linen Supply 


ASSOCIATION OF AMERICA 


and National Cotton Council 
22 W. MONROE ST., CHICAGO 3G, ILL. 
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Letter from Harry Elmore Hurd 


Treat Every Office Visitor as a Guest 


[Experience long has been recognized as the greatest of teachers. To learn 
from your own experience obviously is good, but it is time consuming and, 
at times, heart breaking. When you can learn from the experiences of 
others, you've placed yourself squarely on the only true shortcut to success. 

In an attempt to aid purchasing men do just this, we have been planning 
a new editorial feature, one that would be specifically designed for men 
new in the field of purchasing but, at the same time, one that would be 
interesting to the seasoned purchasing executive. 

Harry Elmore Hurd (see biographical sketch at right) was commissioned 
to write the feature in the form of “letters” to a “son.” He had written 
two before his sudden death Aug. 21. 

Because we are certain PURCHASING WEEK readers will find the letters 
both interesting and helpful, we are departing this week from our usual 
custom of publishing editorial comment in this space. Here is Mr. Hurd’s 
first “Dear Son” letter: the second one will be published next week.—Editor] 


Dear Son: 

Nothing is more pathetic than the sight of a sterile ewe trying to mother a 
knock-kneed, smutty-nosed lamb, unless it be a childless man attempting 
to father a young fellow; nevertheless, even though you are my adopted son, 
I don’t want you to set me down as “a fungus” which, as you doubtlessly 
know, is youth’s description of an adult at a teen-age party. Believe me, 
Son, I’m not musty, although my not-too photogenic roof is thatched with 
snow. Years of purchasing for a big corporation is apt to turn a guy’s 
hair white. 

That good Persian Poet, Omar Khayyam, complains: 


“Strange, is it not? that of the myriads who 
Before us pass’d the door of Darkness through 
Not one returns to tell us of the Road, 

Which to discover we must travel too.” 


Obviously, Omar's observation about death is in large part true of that 
Road labeled Purchasing, for you, My Son, must make the major discoveries 
yourself. I have no capsuled formulae which I can mail to you with instruc- 
tions to take one capsule each day, but having outwitted the morticians for 
69 years, I am fairly dry behind the ears. Furthermore, I have slogged many 
miles along the road along which you are about to travel. In my monthly 
letters to you, I want to brief you about some of the pitfalls and detours 
which you wiil surely encounter. 

I am no Lord Chesterton, instructing his son in “The Gentle Art of Seduc- 
tion,” although if you feel the urge which surges through a man at about the 
time of acquiring his first safety razor, do not be ashamed to be frank with 
your Dad. For Pete’s sake, don’t quote that old gag about “old men dying 
off so that God can inject new ideas into the human race,” for statistics show, 
despite the fact that figures may be damn liars, that 35% of great human 
achievements are wrought by persons between the ages of 60 and 70. Wis- 
dom and convictions are gifts of old age which compensate in part for the 
fact that one may no longer say, honestly, as did Christopher Morley’s Chinese 
Philosopher: “Short skirts make me feel young.” 

In this first letter to you, I want you to face the fact that purchasing is a 
profession. Any jerk can run-down a commodity in a catalogue or in the 
“Yellow Pages” of a telephone book. But if you accept the major premise 
that purchasing is a profession, then it follows as the night the day that 
intelligence is your major qualification. The measure of intelligence, whether 
it be Homo sapiens or a brother-animal of lower order, is the speed with 
which the brain adjusts to a changing or perplexing environment. Whether 
you purchase by the carload or the carton, by the gallon or the drum, you 
will frequently need to make quick decisions. Indeed there will be times 
when you will be assigned a couch in some funeral parlor if you fail to be 
as quick on the draw as Marshal Wyatt Earp. 

[ once heard Woodrow Wilson say that his outstanding impression of his 
years as President of Princeton University was “the amazing resistance of 
the human brain to knowledge.” Intelligence and information are not syn- 
onymous, but you can never acquire too much information about the com- 
modities that you are to purchase. Furthermore, an acquaintance with 
physics, geology or chemistry adds to the zest of your job. To purchase 
a carload of diatomaceous earth, X-number of tons of coal, or a large ton- 
nage of steel does not require knowledge of Ordovician or Silurian Seas, 
covering Nevada and the State of Washington, at which time diatoms rained 
continuously to the bottom of the lakes; nor does even a superficial acquaint- 
ance with the Carboniferous coal-laying era enable you to determine the 


Harry Elmore Hurd 


Plaistow, N. H.—Harry Elmore 
Hurd, a retired purchasing executive 
and one of New England’s best known 
poets, died, Aug. 21, of a heart attack. 
He was 69. 

The Goshen, N. H., native was best 
known for his poetry. In 1953 he re- 
turned to Harvard (from which he held 
a degree along with one from Boston 
University) to receive the New Eng- 
land Poetry Club’s “Golden Rose” 
Award. 

But for 15 years he was division 
purchasing agent for the Haverhill 
Boxboards division of the Robert Gair 
Co. Shortly before his retirement, 
Gair was merged with the Continental 
Can Co. 

Hurd went to purchasing from the 
Methodist ministry in which he was 
active for 18 years. During World 
War I he served as chaplain of the 33rd 
Engineers. 

Though Hurd was known as a New 
England poet. He had received na- 
tional recognition both as a lecturer 


and writer. He had contributed poetry 
and prose to over 250 publications 
among them: “Saturday Evening Post,” 
“Forum,” “Scribners,” and “American 
Mercury.” 

His books included “West of East,” 
“Yankee Boundaries,” and “Stars over 
Sweet Hill.” 


fusibility, ash, carbon, or moisture content of a lump of coal; nor is it 


a must to know something about the fabrication of steel. 


But knowledge in 


any of these fields, or other fields of your choice, adds interest to your job. 
When I entered the field of professional purchasing, George Griesel, of 


the old Robert Gair Co., asked me if I liked commodities. 
I did not then understand the fascination of 


I like human beings!” 


I replied, “No! 


reading the genealogical chart of commodities. 

Before going down to the kitchen to muckle-into a plate of Saturday night 
beans and brownbread, I must run up a red warning flag, for the danger 
which often spells the downfall of a purchasing agent is old-fashioned inflated 
ego. Now that you are an executive, or administrator, with the possibility 
of becoming a vice president of your company after your first hundred years 
of service, do not come to think of yourself as God Almighty, sitting on a 
Morocco-upholstered throne, dispensing pontifical decisions to supplicant 
salesmen. I'll tell you why when I have more elbowroom. 

Possibly the best protection against conceit is a recognition of the fact that 


education does not make a man intelligent. 


For, as we have stated, you are 


born intelligent, or not, which is one reason why an IQ, even at an early age, 


indicates the possibilities of a child. 


Even my own Harvard would be power- 


less to make a mule less of a hybrid between a jackass and a mare, even 
though the critter spent the entire 250 years required to complete all of the 
courses offered by Harvard. You might recall that Thomas Edison and Luther 
Burbank, like many other persons who have changed the course of human 


events, were men of limited education 
youth to get as much education as possible. 


although they were the first to advise 
One of the most brillant engi- 


neers of my acquaintance graduated from the College of Hard Knocks. Intel- 


ligence, like gold, “is where you find it.” 


Therefore, Son, the caution which 


I would drive-in and clinch, in my first letter to you since you were elevated 


to a position of power and dignity, is this: Be humble. 


to your office as a guest of the house. 


Treat every visitor 
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PURCHASING WEEK Asks You... 


To what extent do you use the salesman’s 
knowledge of his product as an aid in 
your purchasing? 


Question asked by: R. W. Shaw, Buyer 
Aluminum Co. of 
America, Pittsburgh 


F. R. Soyka 
Eutectic Welding Alloys Corp. 
Flushing, N. Y. 


“Some products are self-explanatory 
and require very little knowledge on the 
salesman’s part. For others you have 
to rely soley on his knowledge. If you 
buy, as in our case, a lot of metals, you 
know the product’s properties and the 
actual service the salesman can render 
is negligible. All he can do is maintain 
liasion between firm and supplier.” 


J. J. Kelly 


Allen B. DuMont Laboratories, Inc. 
Clifton, N. J. 


“We consider the salesman’s knowl- 
edge of his product most important. In 
our discussions we try to gain from him 
as much information as possible to 
enable us to make a preliminary evalu- 
ation of the product. If indications are 
favorable, we request samples, specifica- 
tions, and other pertinent information 
which we forward to our engineering 
department for proper evaluation.” 


Milton Bergen 


Award Incentives, Inc., New York 
“If you don’t use the salesman’s 
knowledge, it is just as well to order 
from a catalog! A competent and exper- 
ienced salesman who knows his product 
and your operation can save you time 
and money. He can advise you on the 
product’s past experience and_ uses, 
related deals in the field, new and sub- 
stitute products, and, most important, 
best price breakdown for your needs.” 


F. M. McC arthy | brew se 
Dunbar Kapple, Inc., Geneva, Ill. . 

“Once it has been determined that a 
salesman has a thorough knowledge of 
his product as it applies to our end use, 
we feel we can rely on him for his 
technical information. In this respect 
it may be said we ‘use the salesman’. 
We have found the majority wish to 
serve as well as to sell. They can lend 
a good deal of know-how while working 
in conjunction with our engineering 
and purchasing departments.” 


Grace Schucman 
Sigmund Cohn Corp. 
Mount Vernon, N. Y. 


“If the salesman has the knowledge 
and ability to help me, I rely on him 
to the fullest degree. Vd say most of 
them have a good background knowl- 
edge of their products. I make it a point 
to try and see every salesman who calls. 
If one has something of interest, I will 
refer him to an engineer or man in the 
shop who might use the product.” 


J. L. Higbee 
Rudman & Scofield, Inc., 


New York 
“In the first place, nothing is more 
discouraging than a salesman who doesn’t 
know his stuff. The salesman who tells 
you pertinent facts about his product, 
has a knowledge of its merits for mar- 
ketability as compared to another simi- 
lar product or products, is the one you're 
most likely to favor. That extra knowl- 
edge or information is often just what 
you need as an aid in your selection.” 
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“Buffalo” Style “H” Sky-Vent 


Power Roof Ventilator. 


ECONOMICAL 

“BUFFALO” 

VENTILATING 
PACKAGES 


OR BO I Ce AOR. SABI Boe ere 


“Buffalo” Style “V’ Sky-Vent 


Power Roof Ventilator. 


Your Maintenance Staff 
Can Easily Install! 


Do you need high volume exhaust ventilation for plant areas where duct wor! 
would be unduly expensive — or for locations without adjacent outside walls ° 
Ventilation that will not consume valuable production space, or interfere wit 
future plant modifications ? Then “Buffalo” Sky-Vent Power Roof Ventilator 
are your practical answer — for these reasons: 


@ Economical to Install — “Buffalo” Sky-Vents are shipped as completel 
assembled packages, including fan, motor, housing, hood and roof curbing. 


@ Economical to Operate — The high efficiencies of “Buffalo” fans resul 
in the lowest possible operating costs. 


@ Economical to Maintain — Maintenance expense is held to an absolut 
minimum by “Buffalo’s” rugged, rigid, weather-proof construction and 14” thicl 
cork impregnated asphalt coating on interior and exterior surfaces. 


Dependable, economical, trouble-free “Buffalo” Styles ““H” and “V” Sky-Ven 
Power Roof Ventilators are available with famous “Buffalo” Propeller or Axia 
Flow Fans in 12” through 120” wheel diameters, to exhaust 1000 to 250,00( 
CFM of hot air, fumes and fogs. For complete application information, contac 
vour nearby “Buffalo” engineering representative—or write for Bulletin FM-2345. 


BUFFALO FORGE COMPANY 
174 Mortimer Street © Buffalo, N. Y. 


Buffalo Pumps Division, Buffalo, N. Y. 
Canadian Blower & Forge Co., Ltd., Kitchener, Ont. 
Sales Representatives in all Principal Cities 


INDUSTRIAL EXHAUSTERS + BELTED VENT SETS + PROPELLER FANS + ”E” BLOWERS-EXHAUSTERS 


Purchasing Week 1] 


EARLY BIRDS INSPECT SALE ITEMS before auction, jot findings on cifist f 
nished by Army. Buyers then bid directly from their checklistBatio 


= fi B’ Army Auctions 


| HAVE A HUNDRED-DOLLAR BID, WHO’LL SAY ONE TWENTY-FIVE? Auction at Army Signal Depot, Tobyhanna, 
Pa., attracts many surplus dealers but few men from industry. Over 100 P.A.’s attended the show. 


PUNCH PRESS ATTRACTS MAJOR H. B. Parker, owner of Florida manufactur- CASH-AND-CARRY is rule of sale. Buyers deposit 20% on winning bid, pay rest before BUYERS MUST FU'§SH 
ing firm. Reservist Parker couldn’t buy surplus while on two weeks active duty. removing purchase. One hundred bidders spent a total $42,000 at Tobyhanna sale. chases to the loct®s 


: 
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. 


gs on ¢ ist fur- UPRIGHT SEALING MACHINE standing at the center is in a mixed lot of used shop BIDDERS EYE USED CALCULATOR. Standard-model machine cost Army $2zz7, sold 
hecklistBations. equipment that originally cost government $849, but sold at Tobyhanna auction for $65. for unusually-high $125. Average return on Army surplus is 4.5% of original cost. 


- Girplus Industrial Equipment at Tobyhanna, Pa. 


What the Government Sells 

Most surplus sold by the government is military gear, but it 
does sell some industrial products. In one recent week it sold 
corrugated boxes, metal bars and shapes, abrasives, hand tools, 
electric hoists, platform scales, automatic punching and riveting 
machines, lathes, fire extinguishers, forklift trucks, and bearings. 


How Surplus Is Classified 
All surplus is inspected by disinterested military inspectors and 
classified as: 
NEW: Never used, possibly never unpacked. 
USED: Used but still in functional condition. 
SALVAGE: Has some value akin to original use, but cost to 
repair would exceed 65° of original value. 
SCRAP: Only value is in weight of component materials. 


How Surplus Is Sold 
All surplus is sold on an as-is, where-is basis. Three ways ol 
selling it are employed: 
1. Sealed bid (82% are by this method). Advance notice 
describes items for sale. You inspect items and submit mail 
bid before a specified cutoff date. A 20° deposit must accom- 
pany bid. 
2. Spot bid (12% of surplus sales). This is used for small lots. 
Advance notice describes items. You inspect on a named date 
and submit sealed bid “on the spot.” No deposit required. 
3. Auction sale. Advance notice describes items. You inspect 
either before or on sale date. Sale is by normal auction. You 
post 20% deposit when you win a bid, 100° before purchase 


is removed. 


How to Find Out About Surplus Sales 

Most sales are held at military bases. There are some in ever) 
state. You can get on “bidder’s lists” by writing to Property Dis- 
posal Officers at military bases. List the general types of items in 
which you are interested. 

Notice of all forthcoming government surplus sales appears in 
the General Services Administration’s daily publication, “Synopsis 
of U.S. Government Proposed Procurement, Sales, and Contract 
IST FUINSH OWN TRANSPORTATION. Trucks and station wagons predominate. Army personnel deliver pur- Awards.” G.S.A. also has an informative pamphlet, “Guide Infor- 
he loct#o platform. Cordial treatment and cooperation is given buyers, who spent $86 million last year. mation for Potential Surplus Buyers.” 
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Purchasing Executives, Can You Pass This Test of Your Reading Ability? 


“How’s your RKQ?” (your “Reading Knowledge Quotient”). Take this 
test to check your knowledge of some of the fundamentals of reading. 


kinds of reading you would use to carry out the read- 
ing activities in the second list. There may be more 
than one best answer. Place an X in the box(es) to 
indicate your choice(s) for each of the activities. 


In skimming, the eyes stimulate the mind to 
take in: 

(a) at least 3 words at a time 

(b) a single line in two fixations 

(c) approximately 950 words per minute 

(d) only specific topics or ideas, or a particular 


PART 1, DIRECTIONS: — Select the best 4. 
answer to each of the following and place an X 
through the proper letter to indicate your choice. 


one 


1. A good reader will read: 
(a) always at the same speed 


KINDS OF READING 


(b) at three speeds; skimming, careful reading detail the reader is looking for a. skimming c. intensive reading 
and intensive reading “es Pe oe ' b. careful reading d. none of these apply 

(c) at the speeds best suited to his purpose 5. “Sign posts” usually found useful in reading are 

(d) at speeds scientifically proven to be effec- such words as: READING ACTIVITY 


(a) good, enough, sweet, bring 


eye to page 


(c) words-per-minute divided by distance of 


(d) the number of words per line 


gives four kinds of reading. 
some reading activities. 


The second list gives 
Select from the first list the 


7 (b) however, therefore, in addition, first 7 ( " ( , ") ms oo a — ae 
2. In reading an article, you should first: rr Sep ige yy eerage ll phrases. : 4 
: (a) survey it — po ee 8. ( )(€ )€ ) €_ ) finding telephone numbers 
(b) ask questions about it 6. The most important result of improving one’s in a directory. 
(c) do both (a) and (b) | reading efficiency will be the achievement of: 9.( )€ )C€ )C ) poetry, plays, classic liter- 
(d) start at the beginning and read straight (a) a reading rate of between 800 and 900 ature. 
through it as the author wrote it words per minute 10O.( )€ )€ )€ ) a telegram or purchase 
(b) total and complete comprehension of all order. 
3. The best functional eye-span is determined by: material read ' 
: (a) the physical structure of the particular (c) a reading rate geared to the reader’s To score yourself, see answers on p. 15. Count 
reader’s eyeball purpose only completely correct answers as rights. There 
(b) the length of the thought-unit and the (d) correct, rhythmic eye movements are 10 possible rights. A score over 9 is excellent, 
reader’s training 7 to 8 good, 6 to 7 fair, less than 5 you're taking 
1 PART II, DIRECTIONS: The first list below work home every night unnecessarily. But even a 


high score is no guarantee that you are behaving ac- 
cording to your knowledge! 


How You Can Read Faster and Better 


the qualifications of several|2. difficulty of the material. The|take shape in your mind as you}small bits of information. For 
similar products, all potentially|popular “words per minute” con-| quickly survey a piece of material most of us our only hope of true 
satisfying to his company’s needs|cept of reading efficiency is less] found in your walk is similar to}retention is the  review-recite 
yet one of which offers the most]|than useless. Rate of moving the} beginning a 2-way communica-| process. 
Purchasing kX 21-@ | advantages. In performing this}eyes across the page is meaning-|tion between writer and reader. Now that we have reviewed the 
Ss PEC IAL. task well, he is making a direct|less. We must talk about “rate} “Survey” and “Question” are general activity involved in read- 
‘ contribution to his company’s}of comprehension” as dictated} natural, normal processes. You] ing, let’s go back for another 
: R E P O RT end product and to his reputation} by your purpose and its difficulty wouldn't plan a trip without look at the seven basic elements. 
as a purchasing agent. for you (your lack of experience | thinking ahead to anticipate some] First is flexibility. This means 
What are the elements of ef-|with what the writer is talking} of the problems you will en-|that you will read some things at 
ficient reading, especially as they | about). counter. Why not give yourself|25 words per minute, others at 
What can you do to improve]refer to the work of the purchas-| Flexibility is but one of seven} the same break with your read-| 500, 1,000, or even 2,000 de- 
your reading? Taking a reading|ing agent? To answer this, let’s|basic elements of efficient read-|ing? By getting a “mental set” | pending on your purpose and the 
course can be most helpful. Short}look at the many kinds of ma-|ing. Before showing the applica-| for what’s coming, you are build-|nmature of the material. You 
of this, you can do many things|terials you handle:  letters,|tions of each, let’s review the] ing the groundwork for a better] achieve flexibility by learning to 
on your own. But however you}memos, telegrams, purchase or-|general activity involved in deal-|and quicker understanding of] “shift gears” according to the 
go about it, first learn the ele-|ders, bids, specification sheets,|ing with the printed page. what you will encounter along] reading road. At first, it’s hard 
ments of good reading then work | advertising brochures and book-| In 1943, Dr. Francis P. Robin-| the way. going; but if you'll stay with it, 
consciously on one thing at ajlets, trade journals, and books—|son, Ohio State University, pub- Then come the three R’s. Sup-]| the process will become “hydro- 
time. You will gradually begin|not to mention reading for keep-|lished a formula that represents] pose your goal is to learn the path | matic.” 
to blend the several elements}ing up with the world and for|an overview of these seven basic thoroughly. To do this, you may Second is eye span. This is 
naturally, as you grow in each|pure pleasure. The very scope}|elements of reading efficiency.| retrace your steps occasionally,| governed by the length of the 
skill, because they are all part}and variety of the materials|It is called SQ3R (survey, ques-]]ook around, review its general | thought units themselves and the 
of the unified process of read-|themselves would seem to indi-|tion, read, review, recite). The] appearance, and note the special | physiological limitations to which 
ing, each reinforcing the other. |cate a need for more than one] principles of this formula are] details. If you want to fix per-|eye span can be extended. A 
Critical reading would seem to|kind of reading, wouldn’t it?]used in officer reading training] manently in your mind certain] thought unit is a logical phrase 
be a prime tool of the purchasing | Whatever kind is used, however,|in the Armed Forces. details of the path, you go over}or “meaning unit.” Eye span 
agent. Critical thinking of the]the goal is efficiency. Here is a good example of] them in your own mind again] is the amount of space on a line 
human brain is the element that What is reading efficiency? It}SQ3R in action outside of read-| and again—you “Recite” them]|the eye can take in at a single 
must go along with the eye in}is reading at different speeds as] ing. to yourself. If you cannot recite} glance or “fixation.” Ideally, the 
performing what we call true|needed. It is flexibility. What In walking in a path in the}them to your own satisfaction,| length of a thought unit and the 
reading. A P.A. is continually|determines how fast you read?] woods, you simply start out and you “Review” them again, letting size of your eye span should 
called on to evaluate critically|two things: 1. your purpose, and| walk where the path leads. This your eyes repeat the process of] match. but this is not always 
is customarily the _Way people} teview and recite until you feel} possible; so you do the best you 
approach their reading. But the} you have stored away every|can to pick thought units you 
reader equipped with SQ3R is] feature. can handle. 
able to get a great deal more out You may get what you want In reading, the eyes do not 
of his walk through the printed] out of a letter or an article by] glide along the line. They leap 
Dr. Don H. Parker page. He begins first with the}simply reading it through. Or you] from fixation to fixation. The 
c : process called “survey.” may review and recite it until] time it takes to move from one 
coordinator - Consultant for In walking down the path, you] you have stored away in your] fixation to another is pretty well 
Multilevel Learning Materials 1 ~~ the whats view of the yo tnellly sn ; . y hl fi 7 oe: Lr y 
Science Research Associates do not get the whole view 0 ra mind those parts you felt worth] fixed. You can’t pick up your 
‘ forest. You see only what is spending the time on. _ [eyes and put them down in much 
directly in front of and all around It is well to point out at this} under 1/5 of a second. The only 
you. You do not have a survey|time that you may use a part}hope left for improving your 
Dr. Don H. Parker holds two ment materials for elementary, oe ine wee aces ~ Hebe — “hd all of SQ3R in any given read- speed is in the direction of in- 
degrees from the University of high school, and college students. ae you — ae gi og tee ing situation. You may simply creasing the SmOuEN FONT Cs Cam 
Florida, B.A. in education, M.A. Results of his research was first wat you ren ae. sae ae aonvee (and question) a piece of S00 Se ONS Te, during a single 
rm haleey Mie @ , hod ; dinates the old-fashioned way of reading. | material and decide not to read | fixation. 
i psychology. is doctorate published in 1957 by Science Rak a a | ic 
ks ‘9 sdance d readi on cians Pees But now we first survey the]jit. Or, you may survey and de- In Exercise I (p. 15) thought 
guidance and reading was Research Associates. In Janu- higam » . : : ions " 
earned at Columbia University ary 1958 Dr. Parker was ap- ground to be ge We ger cide it deserves careful reading. | units, or fixations, have been 
where he lectured in reading. pointed to his present position. ag <i ieee then we get So you put it — for — marked out and .“ placed above 
He has spent the past eight He is now engaged in extending ; a : ; ae peigporse: eg = bia Pasygro: a focal ae ae yo See. 
years developing multilevel, the multilevel philosophy and oe a ee an-Jor third R_as you feel the need} Because of the nature of your 
laboratory-type reading improve- technique of instruction. - other process takes place in our} for them. The use of the second eye, a fixation begins at a focal 
' minds: We are beginning to}and third R—review and recite—|point—the black dots, in this 
“Question.” The questions that]is obviously practical for only!case—and spreads both ways 
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* . 
One night / during World W 
. cd 
had a / disturbing dream. 
e * 


the steamship Oregon / rammed 
= 7 


- . 
the Oregon / had been rammed 
~ 
of a few / survivors./* 
You will note that your eye 


Exercise | 


Ignore the words, move your eyes from dot to dot rhythmically. 
Go through the entire paragraph this way three times. On the 
fourth, meaning of the words will begin to come through. 


/ In her dream / 


an officer / on the Oregon, / clinging / to a life raft. 


The morning newspapers / reported that / during the night 


thought unit clearly, but that both sides of the center are rela- 
tively less clear, or even blurred. This is as it should be. 


* Adapted from THE SRA READING LABORATORY, by Don 
H. Parker, copyright 1957 by Science Research Associates. 


* 
ar II, / a Philadelphia woman / 
» 6 


she saw/ 
= 7 


‘ by a Navy vessel / and her son, 
e * 
* 7 
/ 
. * 
. / The woman’s son / was one/ 


sees the middle of the phrase or 


Take the first four lines of the 
paragraph at right. Mark off 
your own thought units, plac- 
ing dots in the center above each. 
Go over the four lines, fixating 
dots only, four times. On the 
fourth run, let your eyes continue 
down the first five lines of the 
paragraph. See how they begin 
to pick out logical thought units 
—even without markings. Repeat 
this process daily on brief por- 
tions of material. 

Remember: Thought units will 
vary in size. Be good to your- 
self. Start with smaller “bites” 
or fixations. About two fixations 
per average newspaper-column- 
size line may be a good begin- 
ning. Later you may do a similar 
length line in one fixation. Soon 
you'll see how this whole idea of 
thought unit reading merges into 
the concept of “key word read- 
ing. 


Exercise II 


This instance of strange psychic events has been paralleled 
Evidence has been piling up, under 
careful experimental work that ESP, or extra-sensory perception, 
is real—that it does exist. But the response of scientists 

to this evidence continues to be negative. Many species 

of animals travei unerringly for hundreds of miles to thei 
destination. “How do migratory birds fly from the Far North 
to tropical countries and seek out their old nests?” asks one 
scientist. “Is something like ESP involved?” 


by thousands of others. 


* Adapted from THE S.R.A. READING LABORATORY, hy Don H. 
Parker, copyright 1957 by Science Research Associates. 


Caution: We have said that 
your eye movements should be 
rhythmical. This is true. But we 
also said that when you come to 
a place where you want to slow 
down—or even repeat unfamiliar 
material—you should do _ it. 
Speed should be geared to your 
purpose. 


You will probably infer from 
the foregoing that much of what 
you read is familiar. This is 
true. Much of your reading will 
be smooth sailing. It is only 
when the very unfamiliar pre- 
sents inself that you will adjust 
your speed to the need of the 
moment. 


at once. Therefore, in seeing a 
group of words as a_ thought 
unit, your eye does not begin at 
the beginning and move from left 
to right across the phrase. Rather, 
if you are an efficient reader, 
your eye is striking about where 
the dot is and spreading both 
ways at the same time. 

To let you observe this phe- 
nomenon in action and to show 
you how to set up some easy-to- 
use training materials of your 


own, two exercises are given 
above. 
The third element of good 


reading, survey, is just what the 
name implies. It is getting an 
overview of what the writer is 
going to tell you so that you 
will be ready to associate it with 
your own experiences and ideas 
about the subject. In survey, 
you I. look at the title, 2. “read” 
any pictures there may be, 3. note 
the author’s name and his creden- 
tials for writing his piece, 4. read 
the first sentence or two, and 
5. turn to the end of the article 
and read the last paragraph. 

In an even more elaborate 
survey, you would read the vari- 
ous sub-headings, you would do 
well to pick up topic sentences 
at the beginnings of several para- 
graphs. Survey of a three-or-four 
page article should require no 
more than 1 1/2 to 2 minutes, 
but it will be the most valuable 
1 1/2 to 2 minutes you spend 
on the entire reading. You can 
make your own adaptation of this 
to a business letter, an article, 
or a book. 


While you are going through 
the survey process, questions are 
coming to your mind. “Why did 
this man write about this in the 
first place?” “What does he 
mean by the title, ‘Quality Con- 
trol in the Atomic Age’?” 
“What does this have to do with 
our product?” These questions 
send out radar beams to meet 


the incoming communication 
from the writer. “Question” is 


an integral part of the survey 


process. 
The fourth element is skim- 
ming. Unlike “survey,” skim- 


ming is used to locate specific 
information. This may range 
from specific topics or ideas to 
particular details you may be 
looking for, such as names, dates, 
colors, etc. Skimming can be a 
part of the review process of 
SOQ3R, or it can be a way of 
reading. You skim when you 
use the phone book. You skim 
when you look at an advertising 
brochure of a product with which 
you are familiar, for example to 
see if the new line just anounced 
includes the color you have been 
wanting to buy. Skimming does 
not take the place of reading. 
It is a specific kind of reading. 

Closely akin to the skill of 
skimming and the ability to read 
in thought units is the fifth ele- 
ment, key word reading (sign 
posts). What is actually happen- 
ing in this activity is that you 
are reading in what amounts to 
longer-than-ordinary thought 
units. By actually leaving out 
some less important words, you 
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are “getting more mileage” out 
of your eye span and eye move- 
ment activity. 

Key word reading is probably 
what happens in very high speed 
reading of relatively familar ma- 
terial. Obviously, it is not a use- 
ful process for reading a legal 
document where every a, an, and 
the omitted may cost a few 
thousand dollars. But for rolling 


along on_ relatively familiar 
ground, key word reading is 


probably what most good readers 
employ in much of their daily 
reading. Certainly newspapers, 
trade journals, and the like are 
well adapted to such reading. 

Below is an example of how 
the words one individual selected 
as key words might look. You 
will note that the omission of 
words takes nothing from the 
meaning of the piece. 


Drift-Bottle Test 
Slated on Coast 


San Francisco, Nov. 6— 
Scripps Institution Oceonog- 
raphy planning throw 12,000 


message-carrying salad oil bottles 


into sea next year. 
chance hearing 
over 300 of them, University 


California reported today. 


hope obtain sig- 
nificant clues behavior 
ocean currents California 
coast. 
four-ounce bottles, 
weighted pinch sand 
sealed paraffin. contain 
red postcard, printed English 
Spanish, requesting finder 
mail postcard Scripps 
Institution, 
finder notified 
when where bottle 


released. 


As a follow up on the above, 
count a hundred words of an 
average newspaper or magazine 
article. Then take your pencil 
and cross out the words you can 
do without and still retain its 
meaning. Now read these key 
words. Try this on several pieces. 
You will note that some writers 
have left out so many relatively 
useless words already and that 
their work is hard to cut down. 
However, you will begin to see 
that in most writings, key words 
will literally begin to “stick out 
at you.” Your eye literally 
“homes in” on the beam of the 
total meaning of the piece to pick 
out the words you need. 
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You may be surprised to find 
that, sometimes you can omit 30 
to 50% of the words actually 
required in writing good English 
but which the reader does not 
necessarily have to read. 

As in travel along the high- 
ways, sign posts indicate a change 
of pace or direction. The writer 
may want to tell you about a 
series of things. He may want 
you to slow down and look at 
them carefully; so he begins with 
the word “first.” You know, 
then that this will soon be fol- 
lowed “second,” “third,” etc. Or 
he may signal a change in direc- 
tion with the word “however,” 
by which you will know that he 
is going to turn up a new road. 

Sixth on our list of the ele- 
ments is a knowledge of basic 
thought processes which occur 
during reading. The many read- 
ing-thinking processes, while 
vastly complex, can probably be 
subsumed under two major men- 
tal activities. 1. association to 
discover likenesses and differ- 
ences, and 2. association to dis- 
cover cause and effect. These 
are not new to you—you have 
been using them ever since you 
were born. The point here is 
simply to recognize them as 
separate processes which in turn 
may help you to organize your 
thinking toward decision making. 

One other factor, which is 
actually a by-product of the 
likeness-difference and  cause- 
effect process, is that of classifi- 
cation. This is the process that 
helps us to store, and later on to 
use, our knowledge in an orderly 
manner. Once a mental image 
of a thing or a concept of an idea 
is formed, we then tend to place 
it in a given category. “It be- 
longs over here with these,” you 
say, or “it should come third in 
this line-up or that procedure.” 

The seventh and final element 
toward efficient reading is organ- 
ization of the reading job—learn- 
ing to sort out your papers ac- 
cording to the types of reading 
they require. This means simply 
what it says. You first go through 
your mail using the survey proc- 


Answer Key 
to ‘“‘How’s Your RKQ?” 


1.¢ 6. c 

a € 7 2 

3. b & & ¢€ 
4.d 9. d 

5. b 10. a, b, c 


ess. This may include noting 
who a piece of mail is from and 
the general problem involved. 
You then put it in a pile for 
careful reading. Later, you would 
subject the material to Survey, 
Question, and Read, or you may 
put it into a third pile to which 
you would give the “full treat- 
ment.” This would include as 
much of the Review-Recite proc- 
ess as may be needed in decision- 
making. 

This procedure would apply 
not only to letters but to every- 
thing that finds its way to your 
desk on the printed page. 
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for basic information 
on basic chemicals 


see the man from 
Mathieson 


TRANSPORTATION—the flex. 
ibility of truck, rail, and barge 
facilities ‘permits new economies 
in shipping. 


SYNCHRONIZED SCHEDULING 
—keeps inventories at optimum 
levels. 


TECHNICAL & SALES SERVICE 
—keeps you posted on the latest 
in storage, handling, and use of 


basic industrial chemicals. 
5798-G 


MATHIESON CHEMICALS 
OLIN MATHIESON 
MATHIESON CHEMICAL CORPORATION 


INDUSTRIAL CHEMICALS DIVISION 
BALTIMORE 3, MD. 
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Drill Press 
With 24 In. Radial Arm 


Shopmaster radial arm drill press 
makes it possible to drill in any position 
at any angle. For maximum safety, the 
drill press is equipped with a locking 
key switch and a safety adapter which 
completely grounds the press while in 
use. Companion products include several 
bench saws, band saws, jointer-planers, 
jig saws, bench and floor drills, and a 
complete selection of accessories. 

Price: $109.95. Delivery: immediate 
from factory. 

Shopmaster, Div., Energy Mfg. Co., 
Monticello, lowa (9/1/58) 


Flow Rate Indicator 
Measures Lubrication Flows 


Ratosight flow rate indicator is a rugged 
flow measuring device suitable for meas- 
uring lubrication flows to bearings, 
coolant flow to electrical devices, and 
similar services. Meter is available with 
a vibration-proof flow alarm switch for 
high and/or low flows. Indicator makes 
use of O-Ring construction to seal the 
metering tube, and a one piece bronze 
body provides greatest strength with 
least weight. 

Price: from $35 (plain indicator). De- 
livery: immediate. 

Fischer & Porter Co., 797 Jackson- 
ville Rd., Hatboro, Pa. (9/1/58) 


Keyless Industrial Chuck 
For Use On the Production Line 


Precisionist is intended for use on the pro- 
duction line and in tool rooms wherever 
close tolerances are a must. Chrome molyb- 
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denum alloy steels are utilized in the chuck’s 
jaws. Other parts are made of comparable 
high quality steels hardened in most instances. 
Ball bearing construction means a 100% 
sure grip on cutting tools, yet allows chuck to 
be opened easily with the fingers. Precisionist 
chuck is available in 2 in. capacity in tapers 
2, 6, and 33, and in % in. capacity with 
= 6 taper. 

Price: $17.50 (Model K5T2). Delivery: 
immediate. 

Supreme Products Corp., 2222 S. Calumet, 
Chicago 16, Ill. (9/1/58) 


Rivet Setting Machine 
Completely Automatic 


Model 75 automatic rivet setting ma- 
chine is versatile and durable. Anvils of 
all lengths are available, making the ma- 
chine adaptable to any type of work, 
particularly the hard-to-get-to jobs. It 
will handle rivet diameters ranging in size 
from ,'; in. to ;*; in. and in lengths up to 
one inch. 

Price: $900 less motor (price includes 
complete tooling for a standard rivet in- 
cluding one driver, one anvil, and one 
pair of jaws); machine may also be 
leased. Delivery: immediate fob. Chi- 
cago and Santa Ana plants. 

Townsend Co., P. O. Box 237-Z, New 
Brighton, Pa. (9/1/58) 
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Mercury Lamp 
Interchangeable With Present 400-W. 


Lamp has a rated useful life in excess 
of 9,000 hr. A tri-metal cathode is mainly 
responsible for the lamp’s performance. 
Cathode is double wound, that is, a coil 
around a coil, and specially treated to 
produce more light for a longer period of 
time. An improved resistor affords pro- 
tection against failure during hot restarts 
and from high voltage surges. Mounting 
structure for the mercury arc has been 
simplified by reducing the number of parts 
from 15 to 9. 

Price: $25. Delivery: immediate. 

General Electric Co., Large Lamp 
Dept., Nela Park, Cleveland 12, Ohio 
(9/1/58) 


Hydraulic Press 
For Specialized Production 


Acraplate presses are suited for 
laboratory work or specialized pro- 
duction. Heavy side plate construc- 
tion and large rams underlying nearly 
the entire platen areas provide platen 
parallelism within 0.003 in. over the 
full area. A hardened and ground 
rolling work plate facilitates other- 
wise difficult work loading. Presses 
are offered in seven tonnage capaci- 
ties. 

Price: from $8,000 to $12,000 (de- 
pending on model and features). De- 
livery: about 10 to 14 wk. 

Lake Erie Machinery Corp., But- 
falo, N. Y. (9/1/58) 


Converter 
Has Fluid Drive 


Powr-Wheel is for quick 
conversion of hand propelled 
equipment to power propul- 
sion. Powr-Wheel is for per- 
manent attachment to a 
single truck or can be quick- 
coupled with a fleet of trucks. 

Price: from $495 (Model 
550 in. 3,000# gvw. capac- 
ity. Delivery: 30 to 45 days. 

Vanguard Engineering 
Co., 1908 East 66th St., 
Cleveland 3, Ohio (9/1/58) 
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CONNEC TIONS 


PARACOM MODEL YU 


New Products 


Tank Suction Heater 


Vertical Type 


RETURN PRODUCT 


CONNECTION Model VU paracoil tank suc- 


tion heater simplifies inspection 
and servicing in below-ground 
storage installations. It is a 
U-tube heater suspended verti- 
cally into the tank from a support 
plate resting on a nozzle at the 
top of the tank. Hot water or 
heat transfer liquids are used as 
the mediums. 

Price: from $300 (depending 
on required capacity and tank 
dia.). Delivery: about 1 mo. 

Davis Engineering Corp., 30 
Rockefeller Plaza New York 20, 
N. Y. (9/1/58) 


Riveting Machine 


Sets Long Rivets 


Model 423 long stroke riveting ma- 
chine is designed to handle and set long 
rivets of the tubular and semi-tubular 
type. Machine will set rivets up to % in. 
in dia. and 2%% in. long. Smooth, continu- 
ous feed is insured by a blade-type hop- 
per that is rugged and compact. Rivets 
are fed automatically to the work when 
the foot or palm switch controlling the 
single revolution clutch is pressed. The 
motor is ¥3 hp., 60 cy., 110 v., ac. model 
that operates at 1,140 rpm. 

Price: $1,659. Also available on a 
lease basis. Delivery: 4 to 6 wk. 

Milford Rivet & Machine Co., Milford, 
Conn. (9/1/58) 


Vernier Height Gage 


Vibration-Proof Design 


No. 254 Master Vernier Height Gage is 
designed to make layout and inspection work 
easy, fast, and accurate. It has a long, 50- 
div., flush-fitting vernier; sensitive, full length 
slide adjustment with quick-adjusting screw 
release; rugged, vibration-proof design with 
natural grip base, fine adjustment knob on 
base; full range, direct reading design; satin 
chrome no-glare finish; hardened and stabi- 
lized master bar. It is available in 12, 18, and 
24-in. sizes. Open face, long vernier design 
has 50 widely spaced divisions on the vernier 
plate. 

Price: $169.75 (12 in.), $249.75 (18-in.), 
$340 (24 in.). Delivery: immediate. 

L. S. Starrett Co., Athol, Mass. (9/1/58) 


Drafting Machine 


For Detail Drawings 


Tracmaster is an X-Y 
track drafting machine that 
provides graduated track set- 
tings. On each track, num- 
bered graduations are pro- 
vided at precise  10-in. 
intervals for quick, easy 
reckoning. Its Unitrac arm 
prevents inherent stability. 

Price: from $193 to $233 
(depending on size of draw- 
ing board). Delivery: about 2 
to 3 wk. 

Universal Machine Corp., 
7960 Lorain Ave., Cleveland 
2, Ohio (9/1/58) 


1——— This Week’s 


Another PURCHASING WEEK service: Price and 
delivery data with each product description. 


Product Perspective 


¢ Acrylic fiber fabrics can be molded, embossed, and formed into stiffened 
shapes by a hot process developed by Textile Fibers Dept., Union Carbide 
Chemicals Co. These are possible applications: flange and valve covers, 
ribbed battery separators, protective packages for instruments, decorative 
products. Developer makes Dynel acrylic fiber. 


© Galvanized sheet that needs no priming before painting will soon be 
offered by Inland Steel Co. in commercial quantities. Special galvanizing 
process forms an iron-zinc alloy on the surface of the steel sheet. Called 
Paint-Tite, the material combines good rust resistance with high paint ad- 
herence. Company looks for markets in sign industry, curtain-wall construc- 
tion, and steel lamp posts. Sheets 60-in. wide, 24 to 14 gage, will be pro- 
duced. 


© Polyester-dough molding compound keeps high mechanical strength 
even after prolonged exposure at temperatures in the neighborhood of 400F. 
Made by British Resin Products Ltd., Devonshire House, London W 1, it’s 
called Rocktite K501. Compound consists of unsaturated polyester resin, 
glass fiber, and mineral filler. 


¢ Sintered metal tumbling media is offered by Dixon Sintaloy Inc. New 
media can be shaped to meet different tumbling and barrel finishing needs. 
Sintering lets maker control material hardness, shape, porosity, and surface 
characteristics. Media can be impregnated with cutting, polishing, or finish- 
ing compounds. Life is said to be ten times that of conventional media. 


e Commercial production of Zefran, Dow Chemical’s acrylic fiber is 
underway at Williamsburg, Va. Dow calls Zefran an “acrylic alloy.” The 
“alloy” designation comes from a special method of adding a dye-receptive 
component to the fiber. First market will be in consumer fabrics. 


¢ Tiny cores can be formed in precision-cast metal parts through a process 
developed by Corning Glass. Vycor glass tubing is placed in a mold before 
casting. After casting, the tubing is leached out with caustic, leaving hollow 
cores in the finished piece. Vycor resists molten metal temperatures, is 
available as small as 0.02 in. dia. First application probably will be for jet- 
turbine blades. Cores carry a coolant, keeping blade temperature down. 


e Aluminum can be joined to steel or other high-temperature resistant 
metals with a new brazing technique developed by South Wind Div., Stewart 
Warner Corp. Called Alcres, the process takes place in a closely-controlled 
furnace at about 1,000F. The bond is said to be gas and liquid tight, resistant 
to thermal shock from 320F. to over 400F., and stronger in tension than the 
parent aluminum. 


e There’s another synthetic rubber in the works. Firestone Tire & Rubber 
Co.’s new Diene has been tested in truck tires. These were results reported 
by Firestone: (1) better crack resistance, (2) satisfactory running temperature, 
(3) better skid resistance at low temperatures. 


e Silver strips clad to a contrasting brass base offer new design possibilities 
for makers of costume jewelry, jewelry cases, compacts, cigarette cases, etc. 
Either fine silver or sterling-quality silver can be positioned on the brass base 
to make patterns specified by the customer. As many as six strips can be 
clad to a flat length. Base stock is available up to 342 in. wide, and up to 
0.060 in. thick. 


Applications for polyurethane rubbers and foams continue to grow. 
Material can be varied from rock hardness to a soft cushiony foam. As 
rubber, urethane is going into sprocket gears for motor bikes; wear and 
noise is reduced. Sand blast nozzles outlast metal, are cheaper and lighter. 
Urethane rubber handles on pneumatic tools cut operatcr fatigue by absorb- 
ing vibration. Foam seals are used on a newly-designed freightcar wheel 
bearing. The seals keep dust, dirt, and water out of the bearing assembly. 
* * o 


Higher postal costs have spurred some publishers and house organ editors 
to study lighter-weight papers as a way of cutting costs. An American 
Cyanamid Co. survey of 1,400 users of coated paper indicated that better 
than half the respondents would change to a lighter-weight paper if its 
opacity, strength, and whiteness were satisfactory. Users of higher weight 
stocks (70 to 90 Ib.) indicated they would consider dropping paper weight 
10 Ib. Users of lower weight stock (50 lb. or less) indicated a preference 
for 40 Ib. stock. Estimated savings in postal costs ranged from 2 to 30%. 
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(Continued from page 17) 


Fluid Cooler 


For Water-Cooled Electronic Tubes 


Fluid cooler units consist of a water 
type cooler coil, motor driven fan, and 
motor driven pump. They are designed to 
be small and compact to occupy minimum 
space in an electronic equipment instal- 
lation. Coil and fan combination in the 
coolers is supported by shock mounts as 
are the pump and motor. Entire unit is 
supported on an integral base plate. All 
fittings in contact with water are copper 
or bronze. 

Price: from $500 to $5,000. Delivery: 
from 5 to 8 wk. (depending upon any 
required modifications). 

American Standard, American Blower 
Div., Detroit 32, Mich. (9/1/58) 


Overspeed Control 


Monitors Gasoline Engines 


Overspeed control monitors stand- 
ard gasoline engines under test with- 
out requiring engine alteration. Con- 
nected directly to the engine ignition 
system, control is ready to operate 
after two wires have been attached 
across the coil. No mechanical 
coupling is needed. When a limit 
point is reached, the control either 
shuts down the engine or rings an 
alarm. For positive action, reset is 
4 manual. 

Price: about $150. Delivery: 4 to 
> 5 wk. 

Assembly Products, Inc., Chester- 
land, Ohio (9/1/58) 


Electric Tiering Truck 
24-V. Rider Type 


Model MN rider-type narrow-aisle electric 
tiering truck incorpcerates a 24-v. electrical 
system. Unit provides fast materials handling 
in extremely cramped spaces. Truck has 
treveling speeds of 4.5 mph. empty, up to 4.2 
mph. loaded. Its lifting speeds are as much 
as 50 fpm. empty, 42 fpm. loaded. With a 
40-in. long lead, Model MN will maneuver 
and high stack goods in aisle 6-ft. wide. 

Price: from $4,500 to $4,700 (2,000 Ib.), 
from $4,800 to $5,000 (3,000 Ib. capacity). 
Also rentals of about $30 monthly with full 
title to lease after 5 yr. Delivery: 8 wk. 

Lewis-Shepard Products, Inc., Dept. R8- 
17, 125 Walnut St., Watertown 72, Mass. 
(9/1/58) 


Die Handling Truck 
Handles Kirksite Dies 


Model E12-20 Ser 20,000 
lb. capacity, die handling 
truck is capable of position- 
ing dies on and off either 
side, or the end of its plat- 
form. Truck’s handling of 
dies from its side permits 
stationing the vehicle parallel 
with the press in narrow 
aisles. 

Price: $39,660 not includ- 
ing power). Delivery: 6 to 7 
mo. 

Elwell-Parker Electric Co., 
4205 St. Clair Ave., Cleve- 
land 3, Ohio (9/1/58) 


Gouge in lathe bed is repaired by applying plastic steel compound to damaged sur- 
face. Covered areca is termed stronger than steel by Devcon, applicators’ producer. 


Fluid Plastic Claimed Tough as Steel, 
Makes Fix It Maintenance Material 


How tough can a plastic get? As 
tough as steel, claims the Devcon Corp., 
Danvers, Mass. With the proper judicious 
mixture of basic chemicals, it can be 60 
times tougher than steel. 

Devcon produces Plastic Steel, most 
curious of the epoxy adhesives currently 
being used to patch up the world. Plastic 
Steel is 80% powered steel and 20 epoxy 
resin. Adding a catalyzing agent hardens 
it in two hours or less, without heat or 
pressure, to the strength of steel. 

Developed originally for the metal- 
working industry for making tools, jigs, 
dies, molds, and similar uses, it was found 
that Plastic Steel was an excellent ad- 
hesive that could be used to bond steel, 
iron, bronze, brass, aluminum, copper, 
and lead to themselves, each other, and 
to virtually anything else. 

Resistant to most chemicals and as 
easy to work as putty, Plastic Steel be- 
came a “fix it” material equally at home, 
at sea or on land. 

Nova Scotia fishermen use it for emer- 
gency repairs; cowboys carry it for spot 
patches on leaky water tanks. Pipeline 
workers in Saudi Arabia repair pipes 
shot full of holes by saboteurs. A Ken- 
tucky moonshiner who had - similar 
trouble with revenuers did the same. 

Automotive, aircraft, electronic manu- 
facturers and other industries develop 
new applications constantly. Maintenance 
men find it offers tremendous savings in 
money, labor, and time. 

For example, Chrysler's Amplex Divi- 
sion halted production when the main hy- 
draulic cylinder of a power-metal press 
developed cracks in the base, the result 
of three casting cavities and constant 
pounding during press operations. 

Called in to make repairs, the Maine 
Engineering Co., Detroit, used Plastic 


Steel to plug the holes in the cylinder. 

Devcon produces two types of Plastic 
Steel: Devcon A, a non-sagging putty; 
and Devcon B, a liquid type that proved 
especially suitable for die fabrication. 
Neither shrinks or expands, and both can 
be sawed, ground, drilled, or painted. 

Dies requiring special properties can 
be made economically by combining 
Plastic Steel with other Devcon products, 
for the Danvers Corp. has built up an 
entire family of molding and filling com- 
pounds. : 

These include: Devcon F, an aluminum 
putty; and Devcon C, a heat-resistant ma- 
terial used for making plastic and rubber 
molds, embossing dies and tools, and 
similar anplications where high strength 
at elevated temperatures is essential. 

An important member of the family 
is Devcon WR, an extremely hard, tough 
material, self lubricating, that will out- 
wear steel 60 to 1, according to Devcon 
tests. When mixed with a special harden- 
ing agent, Devcon WR becomes a thin 
liquid that can be poured or cast easily. 
Yet two hours later it is so hard that 
it can only be machined readily with 
tungsten carbide and similar tools. 

Devcon Flex is used in place of the 
regular hardening agents to make the 
various Devcon compounds more flexi- 
ble. One-half pint Flex mixed with one 
pound of Devcon A, the _ putty-type 
Plastic Steel, produces a part with flexi- 
bility similar to an automobile tire with 
increased impact resistance and adhesion. 

Workers began to bombard Devcon 
with requests for consumer-size packages. 
They were followed by boat enthusiasts, 
hot-rod owners, and householders. Now 
marketed in hardware, variety, and super- 
markets, consumer packages now run a 
gamut of sizes, down to the 98¢ size. 


Minor defects are climinated on jet stabilizer with metal adhesive liquid composition. 
Dents on airplane device are now easier to correct with plastic combination. 


Purchasing Week 


September 1, 1958 


et mem” 


58 


Profitable Reading for P.A.'s 


“Reading Maketh a Full Man’—Bacon 


Motor Transportation 


Principles and Practices. By William 
J. Hudson and James A. Constantin. 
Published by The Ronald Press Co., 15 
East 26 St., New York 10, N. Y. 703 
pages. Price: $7.50 


Every once in a while a book 
comes along that classifies itself 
as a basic reference and guide- 
book in its field. And this de- 
tailed study on trucking fits that 
bill to a tee. 

There’s not a purchasing ex- 
ecutive in the country who 
couldn’t profit from most sections 
of this book. For the importance 
of your transportation dollar can 
never be underestimated. 

Operating and policy informa- 
tion on the U. S. truck transpor- 
tation patterns is given in great 
detail. Following a background 
piece on the foundations of motor 
transportation and the nation’s 


highways, the authors discuss 
motor transportation organiza- 


tion, management, and operation. 
The final section is devoted to 
interstate and individual state 
strucking regulations. 

P.A.’s will find many of the 
detailed tables in this book 
of particular reference value. 
Among them are highway mile- 
age, federal-aid authorization, tax 
rate, and state weight and size 
limitation charts. 


A unique continuous milling 
process and a new sculpture mill- 
ing technique is described in new 
booklet. It contains scores of 
application in the aircraft and 
missiles industry, as well as in 
the production of other industrial 
equipment. Copies can _ be 
obtained by writing Precision 
Shapes, Inc., Suffern 2, N. Y. 


Electrical distribution and con- 
trol equipment is described in 
12-page booklet. Contents cover 
i6 different types of equipment. 
Photographs and brief descrip- 
tion of each type of equipment 
are included. Information on 
how the equipment operates, how 
it is installed, its applications, 
ratings, appearance, safety fea- 
tures, available accessories, and 
other pertinent data, both gen- 
eral and technical. Booklet is 
available from Federal Pacific 
Electric Co., 50 Paris St., New- 
ark 1, N. J. 


“Show packaging”’—and what it 
can accomplish—is the subject 
ot 32-page booklet entitled, 
“How to Merchandise With Cor- 
rugated Boxes.” The booklet ex- 
plores aspects of unified mer- 
chandising, the value of display, 
the selection and use of color 
in corrugated packaging, and the 
part packaging can play in spe- 
cial promotions. Photographs of 
30 individual “show packages” 
currently in use illustrate the new 
publication. Booklet is available 
from Hinde & Dauch, Sandusky, 
Ohio. 


Industrial fans are described in 
16-page booklet, No. 1-585. Tem- 
perature and altitude selection 
data, capacity tables, dimensions, 
special arrangements, and special 
types of fans are listed. Con- 
struction features, applications, 
and selection information also is 
given. Bulletin can be obtained 
by writing The Day Sales Co., 
$10 3rd Ave., N. E., Minne- 
apolis 13, Minn. 
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Marine hand-tool kit combina- 
tions are described in 4-page 
bulletin. Eight varieties of kits 
and tool combinations are offered. 
The moisture-proof kits have 
clear plastic fronts, metal-less 
zippers, and grommets for easy- 
hanging storage. Complete de- 
scription of tool combinations 
and prices are available from 
Ampco Metal, Inc., 1745 South 
38th St., Milwaukee 46, Wis. 


Types of sensitized papers, films, 
cloths used by industry in the 
reproduction of engineering draw- 
ings, templates, etc., and for silk 
screen, visual projection, offset 
duplicating, and in other repro- 
duction techniques are listed in 
48-page Index of Photographic 
Materials for the Reproduction 
Field. Copies are available from 
Association of Photo Sensitizers, 
Inc., 51 East 57th St., New York 
22, N. Y. 


How tags move merchandise is 
the theme of 4-page brochure. 
Two basic tags, the “systems 
tag’ and the “informative tag,” 
are detailed, covering such ele- 
ments as basic requirements, size, 
components, color, and copy. 
It spells out just how tags are 
helpful in moving products, from 
raw materials through processing 
and on to the consumer. Copies 
are available from Tag Manu- 
facturers Institute, 145 East 32nd 
St., New York 16, N. Y. 


Circular form tools and blanks 
are described in new catalog. 
It contains material on the deter- 
mination of the correct width 
cut-off tool to use to save part 
material and improve operating 
efficiency; better production pro- 
cedures; recommended cutting 
angles on various materials and 
proper sharpening procedures for 
form tools. Catalog is available 
from Somma Tool Co., 109 
Scott Road, Waterbury, Conn. 


Barometric condensers are de- 
scribed in bulletin, No. SAA. 
It covers condenser theory, de- 
sign features, construction, opera- 
tion, and = application. The 
several types described include: 
multi-jet; multi-jet spray; multi- 
spray; and counter-current. Per- 
formance data is also included. 
Tables give sizes, dimensions, 
and weights for all of the units 
described. Bulletin is available 
from Dept. JA-13, Schutte & 
Koerting Co., Cornwells Heights, 
Bucks County, Pa. 


Chemical composition, scintilla- 
tion characteristics and typical 
applications of new solid solution 
plastic fluor, aavilable in sizes 
up to 5,000 cubic in. is described 
in 4-page booklet. Data on 
light output efficiency, wave 
length of emissions, decay time 
and self-absorption are given. 
Copies can be obtained from 
Cadillac Plastic & Chemical Co., 
1511 2nd Ave., Detroit 3, Mich. 


Where Can I Buy? 


The Record to Date 
Readers’ requests ...... 144 
Staff answered ......... 120 
Published in P.W....... 24 
Answered by readers.... 15 
Unanswered ...........; 9 


Askania Regulator 
Notes Name Change 


New York — Askania Regu- 
lator Co., subsidiary of General 
Precision Equipment Corp., has 
changed its name to GPE Con- 
trols, Inc., reflecting the expan- 
sion of its products and services. 
Three other GPE subsidiaries, 
Librascope, Inc., Glendale, Calif.; 
Link Aviation, Inc., Binghamton, 
N. Y.; and Kearfott Co., Inc., 
Little Falls, N. J., will integrate 
certain of their products with 
those of GPE Controls, Inc., 
Chicago. 

Products and services of the 
subsidiary will include the pneu- 
matic, hydraulic, and electro-hy- 
draulic process control systems; 
analog and digital process control 
computers; data logging equip- 
ment; flow computers and inte- 
grators; analog-digital converters; 
and precision mechanical, elec- 
tronic, and hydraulic components 
and subsystems. 


Georgia Pacific Corp. 
Adds Hardboard Line 


Portland, Ore. Georgia-Pa- 
cific Corp. announces a new 
Hardboard line featuring 20 basic 
hardboard products encompass- 
ing a total of 28 types and thick- 
nesses. Backbone of the new line 
is its smooth-both-sides hard- 
board, known in industrial mar- 
kets as Coos Bay Hardboard. 

The expanded line will include 
tempered, perforated and factory- 
finished panels in various com- 


binations. Textured boards are 
ribbed and corrugated panels. 


Also to be marketed are medium- 
density utility panels and under- 
layment. 

The company has also begun 
marketing Redwood finish and 
pattern lumber in_ plasticized 
kraft paper packages. Packaged 
paneling and siding wil! be avail- 
able in all standard industry pat- 
terns. 


Dow Chemical Makes 
Iminodiacetic Acid 


Midland, Mich. -—— The Dow 
Chemical Co. has begun produc- 
tion of iminodiacetic acid at its 
facilities here and is believed to 
be the only producer of this ma- 
terial at present. 

Iminodiacetic acid is a difunc- 
tional acid now available in com- 
mercial quantities. It is used as 
an intermediate for surface active 
agents, complex salts and chelat- 
ing agents. Likely markets are 
in the textile, general chemical, 
pharmaceutical and plastics 
fields. 


Houston Belt & Terminal 
Starts on Warehouse 


Houston—Houston Belt & 
Terminal Railway Co. said work 
has begun on a $3 million ware- 
house project called the Down- 
town Warehouse District. The 
over-all plan for the district calls 
for 75-ft. access streets and drive- 
ways and off-street parking. 

Designed to accommodate rail 
shippers, all warehouse units will 
be served with private rail spurs 
with inbound doors on 50-ft. 
centers. 

Houston Belt is owned by four 
railroads entering Houston: the 
Missouri Pacific Lines, Santa Fe 
Lines, the Rock Island Railway, 
and the Fort Worth & Denver 
Railroad. 
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Packaging Problems Clinic Staged 
At Western Handling Exposition 


San Francisco—Highlighting 
the 1958 Western Packaging and 
Materials Handling Exposition 
held last week, Aug. 11-13, in 
the civic auditorium here was a 
clinic on packaging problems. 

Exports on various phases of 
packaging tackled questions 
posed by members of the audi- 
ence and by industry members 
who submitted questions by mail. 

The panel, headed by pack- 
aging consultant William  H. 
Jaenicke, included: J. W. Broom- 
head, Continental Can Co.; Hugh 
Griswold, Owens-Illinois Glass 
Co.; A. A. Spieller, S. Rickes & 
Sons; Dr. Howard Gardner, Fi- 
breboard Paper Products Corp.; 
George Waldeisen, Dobeckman 
Co.; Al Silvernail, Bemis Bag 
Co.; Bruce Wallace, Fred Todt 
Co.; Ernest W. Lucas, Yale & 
Towne Mfg. Co.; and Richard 
Ready, Food Machinery and 
Chemical Corp. 


Discussions covered a_ broad 
range of subjects. 

Some of them are: metal 
containers, glass containers, 
plastic containers, paper car- 


tons, corrugated boxes, flexible 
packaging, packaging equipment, 
power trucks, mechanized pallet- 
izers, and warehousing. 


Major Advances Listed 


Among the major advances in 
the packaging industry disclosed 
at this clinic were: 

eStandards for polyethylene 
film are being worked out by Flex- 
ible Packaging Asociation in con- 
junction with other groups. 


e Makers of flexographic inks 


are working on the development 
of universal inks which could be 
used on paper, foil, or film. 

@ A high-glos hot metal coat- 
ing is now available for cartons. 
It is readily adapted to web coat- 
ing and perhaps could be used on 
waxed paper. 

Among the other points brought 
out by the panel was the fact that 
both vacuum and gas nitrogen 
packs prolong shelf life of foods, 
but vacuum packs present a prob- 
lem with foods containing too 
much moisture. It was also 
learned that a kraft paper with 
a polyethylene laminate has been 
developed for cook-in-the-bag 
type food packages. 

More than 8,500 visitors at- 
tended the three-day exposition. 
Among the packaging innovations 
on display was a double lable for 
metal containers which has an at- 
tached liner with space for 
recipes, advertising, instructions, 
etc., introduced by the Miller 
Label Co., San Francisco. 

Acme Steel Co., Chicago, in- 
troduced a fully automatic steel 
strapping machine. It applies 
strapping with uniform predeter- 
mined tension to a wide range of 
sizes of packages without an op- 
erator. 


Check Weigher Introduced. 


Food Machinery & Chemical 
Corp., Philadelphia, introduced a 
machine called the FMC Elec- 
tronic Check Weigher. At a top 
speed of 400 units a minute, the 
company says this machine de- 
tects weight discrepancies “‘on the 
fly’ with no stopmotion. 


Kohler-McLister Begins 
Construction of Plant 


Denver Kohler - McLister 
Paint Co. has started construc- 
tion of a $400,000 building which 
will expand production some 
250% by the end of the year. 
Expansion includes a new ware- 
house, paint laboratory, and com- 
plete modernization o fthe fac- 
tory with new milling, mixing, 
and grinding equipment, the com- 
pany said. 

Vice President and general 
manager Henry McLister said 
one major feature in the program 
is the installation of the first 
polyvinyl acetate plant between 
the Missouri River and the West 
Coast which will meet a grow- 
ing demand for latex paints. 


Dow Chemical Unites 
Sales Organizations 


Williamsburg, Va. Dow 
Chemical Co. has consolidated 
the sales organizations of the 
Dobeckmun Co.’s Lurex yarn 
division and Dow Textile Fibers 
Department. 

In a move to expand its mar- 
keting activities in the textile 
field, Dow said the consolidation 
will be particularly helpful to 
the company in launching Zefran, 
an acrylic alloy textile fiber. 


Cleaver Brooks Forms 
Special Products Unit 


Milwaukee — Cleaver-Brooks 
Co. has established its Special 
Products Division as a separate 
corporation called Cleaver- 


Brooks Special Products, Inc. 
Special Products makes a com- 
plete line of evaporation and 
distillation equipment for con- 
version of sea water to fresh. 


U. S. Rubber Textile Unit 
To Expand Operations 


New York—The Textile Divi- 
sion of United States Rubber Co. 
will expand and diversify its op- 
eration in the industrial textiles 
business. The Industrial Textiles 
Department has been formed by 
merging the Asbeston Sales De- 
partment with the Industrial 
Yarns and Fabrics Department. 

Plans have been made for ex- 
pansion of production at the di- 
visions plants at Hogansville, Ga., 
Shelbyville, Tenn., and Winns- 
boro, S. C. 


Aeroquip Corp. Plans 
Facilities in Dallas 


Jackson, Mich. — Aeroquip 
Corp. is installing new plant fa- 
cilities in Dallas, Texas, to serve 
both the industrial and aircraft 
markets. 

Complete facilities will be 
available for assembly, proof test, 
and inspection of hose assem- 
blies, and Air Force inspection 
also will be available for hose 
assemblies supplied on military 
contracts. 


Goodrich Plans Center 


Houston, Tex.—B. F. Good- 
rich Tire Co., Akron, Ohio, plans 
to build a distribution center here 
handling the company’s complete 
line of tires. Construction is ex- 
pected to start in the fall. 
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Bingham A. McClellan has 
been advanced to sales engineer 
in charge of industrial original 
equipment accounts, the Cleve- 
land area, by Aeroquip Corp. 


Kk. T. Cuddeback has been ap- 
pointed manager general prod- 
ucts division sales, southeast re- 
gion, by Allis-Chalmers Mfg. Co. 


Larry S. Winston has been 


made vice president, sales, of 
Gilmore Industries, Inc., Cleve- 
land. 


Alvin W. Platt has been ap- 
pointed a sales engineer by Tay- 
lor Fibre Co. and assigned to its 
San Francisco office. 


R. M. Glidden has been ap- 
pointed sales manager of the Ver- 
sailles Products Division, Metals 
& Controls Corp., Versailles, Ky. 


L. Paul Lee has been named 
head of the aluminum sales de- 
partment, Joseph T. Ryerson & 
Son, Inc., Chicago. 


Charles B. Cobun has been ap- 
pointed assistant district repre- 
sentative for Heppenstall Co. in 
its Pittsburgh sales district. 


Z. W. Pique has been assigned 
the new post of director of sales 
for the Hughes Products Group 
of Hughes Aircraft Co, Los An- 
geles. 


Richard F. Ferris has joined 
The Trane Co. as a sales engineer 
and has been assigned to the 
firm’s New York office. 


Donald D. Matney has taken 
the post of assistant national sales 
manager with Chambers Built- 
Ins, Inc. He was formerly with 


American Kitchens and Tracy 
Mtg. Co. 
William H. McConnell, vice 


president-sales, Diamond Alkali 
Co., Cleveland, has been made 
vice president-marketing. Henry 
B. Clark has been named direc- 
tor of sales, a new post. John W. 
Mantz succeeds Clark as general 
manager of the Soda Products 
Division. 


William H. Henry has been 
promoted to southwest district 
sales manager for the Municipal 
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and Utility Division, Rockwell 
Mfg. Co. He will work out of the 
firm’s Houston district office. 
Ernest J. Bradley has been made 
a sales engineer for the division 
and will cover the Louisiana area. 


Moffatt Sherard and Josh 
Montgomery have been named 
sales engineers for The Dayton 
Rubber Co.’s Industrial Division. 
Sherard will cover South Caro- 
lina, parts of Georgia and North 
Carolina. Montgomery will repre- 
sent the division in North Caro- 
lina and Virginia. 


William R. Coventry has been 
made sales supervisor, Armour 
Coated Abrasives Division, Ar- 
mour & Co., Alliance, Ohio. He 
will supervise both industrial and 
retail sales in the Akron-Canton- 
Alliance and surrounding area. 


Andrew A. Schittina has been 
advanced to assistant sales man- 
ager for Wallace Barnes Steel Di- 
vision, Associated Spring Corp., 
Bristol, Conn. 


Martin D. Blumenthal has 
been assigned the new post of 
supervisor, materials handling 
containers sales, Continental-Dia- 
mond Fibre Corp., Newark, Del. 


Jack M. Price has moved up to 
assistant sales manager, Metal- 
working Chemicals Division, at 
Amchem Products, Inc., Ambler, 
Pa. 


Thomas C. Brown has been 
transferred to Great Western Ag- 
gregates Inc. main office, Denver, 
as sales manager. 


Ludlow Announces 
Proplene Availability 


Needham Heights, Mass. 
Ludlow Papers, Inc. has an- 
nounced commercial availability 
of polypropylene film, as well as 
several other new unsupported 
thermoplastic films resulting from 
new processing techniques. 

The firm says the polypropy- 
lene film, called Proplene, has 
proven suitable for processing 
not only on overwrap and bag 
impulse-sealing machines but 
also performs well in blister and 
skin-type packaging. 


Plant Will Be Built 


Youngwood, Pa. — Robert- 
shaw-Fulton Controls Co. an- 
nounced plans to construct a $2.5 
million production plant here for 
thermostatic control devices for 
the home appliance industry. The 
new plant will replace the present 
facilities at Scottdale and Young- 
wood. The new plant is expected 
to begin operations in about 18 
months. 


Du Pont Plant 


Wilmington, Del.—Du Pont 
plans to build a $3% million 
office building here on Centre Rd. 
next to its Chestnut Run labora- 
tories. The building, scheduled 
for completion by September 
1959, will house about 600 Tex- 
tile Fibers Department employ- 
ees, most of whom are tempo- 
rarily occupying rented space in 
11 other buildings in the area. 


J&L Pilot Run Begins on Cold Rolling Mill 


Louisville, Ohio—Pilot production has started at Jones & Laugh- 
lin Steel Corp.’s new stainless and strip division plant here. New 
equipment installed includes a 52-in. Sendzimir ZR22-50 cold roll- 


ing mill, above. 


First shipments of finished flat-rolled stainless products will begin 
this month. When the plant is completed it will have a monthly 
capacity of 3,000 tons of stainless steel sheet and strip in both the 


300 and 400 series. 


The company also announced plans for installing a modern high- 


speed continuous annealing line 


Aliquippa, Pa. works. 


for tin plate production at its 


Plant Construction, Acquisition 
Highlights Changes in Industry 


New York—Construction of plants and acquisition of firms by 
national suppliers stresses the continuing growth of industry. These 
reports of industrial changes are written to help the purchasing 
executive keep up with developments in national industry. 


The changes are: 
Clever Brooks Co. 


Milwaukee, Wis. — Clever- 
Brooks Co., manufacturer of 
packaged boilers for industrial, 
institutional, and commercial ap- 
plications, has initiated the third 
phase of its industrial expansion 
program. 

The company is building a 70,- 
OOO sq. ft. addition to its Leb- 
anon, Pa. plant and a new 25,000 
sq. ft production facility at Strat- 
ford, Ont., Canada. 


Metallic Building Co. 


Houston - Metallic Building 
Co.’s production will be increased 
about 25% when its $250,000 
expansion program is completed 
at the headquarters plant here. 

New buildings, conveyor equip- 
ment, crane systems, and machine 
tools will be added to enable the 
company to speed its fabrication 
of structural steel buildings. 


Wheelabrator Corp. 


Mishawaka, Ind. — Whceela- 
brator Corp. has formed a new 
division, Techline Division, with 
the acquisition of Crandall En- 
gineering & Mfg., Inc., Vicks- 
burg, Mich. 

Techline, with headquarters at 
Vicksburg, will make and sell 
precision finishing equipment in- 
cluding barrel finishing machines 
and wet blast equipment. 


Yuba Consolidated 


San Francisco—Y uba Consoli- 
dated Industries, Inc., has ac- 
quired the San Jose, Calif., roll- 
ing mills of Western Rolling 
Mills, Inc. Yuba plans to erect 
a plant at Tempe, Ariz., and 
move the operation there. 

The new plant, expected to be 
in operation before the end of the 
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year, will produce a full line of 
concrete reinforcing bars, mer- 
chant bars, and light structural 
shapes. 


Rock Products Co. 


San Francisco—Hawaii busi- 
ness interests have formed Ha- 
waiian Rock Products Co. to 
supply rock and concrete prod- 
ucts to prime contractors on 
Guam. C. W. Humme is presi- 


dent. Most of the backers are 
with Hawaiian Dredging and 


Construction Co. of Honolulu. 


B. F. Goodrich 


Akron, Ohio—B. F. Goodrich 
Tire Co. will build a factory 
warehouse addition to its Miami, 
Okla, tire plant in October, the 
fifth major expansion of the 
plant since February 1945. 

The 500x420-ft. building will 
provide 214,000 sq. ft. of floor 
space. 


Western Steel Corp. 


Cheyenne, Wyo.— Western 
Steel Corp. will build a $200,000 
powdered iron ore plant here to 
produce iron powder for the 
fabrication of gears, bushings, 
and other parts. 


Southern Paper Box 


Paris, Texas—Southern Paper 
Box Co. announced plans to 
triple the present size of its plant 
here. The company handles 
paper cartons and containers. 


Stemco Manufacturing Co. 


Longview, Texas — Stemco 
Mfg. Co., St. Charles, Mo. has 
started construction on its $500,- 
YOO plant here. Stemco, makers 
of heavy grease seals for wheels, 


mufflers for heavy trucks, tools 
and other products used by truck- 
tractors, will move its machinery, 
equipment and general offices 
to Longview in November. 


B. F. Goodrich Chemical 


Calvert City, Ky.—B. F. 
Goodrich Chemical Co. has an- 
nounced that production of gla- 
cial acrylic acid has started at its 
new plant here. The acid is used 
in the manufacture of many resin- 
ous and plastic materials. The 
plant has a capacity of several 
million pounds a year. 


Ampere Industries 


Newark, N. J.—Ampere In- 
dustries, maker of electric space 
heating equipment, has organized 
an industrial process diversion to 
make and market Amp-Quartz 
infrared heating panels for indus- 
trial processing. 
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(Continued from page 1) 


have switched back to rail service for the duration complain of 


delays and other slowdowns. 


But the swamped railroaders are 


making every effort to win back friends and retain some customers 


on a steady basis. 
[he dispute 
of air freight, so there 


expanding industry. 


Hardest hit companies appear to be those 
of the strike with nearly cupboard-bare inventories. 


switch has been to eliminate | 


duration 


also is introducing many firms to the 
may be 


advantages 


some permanent gains in that 
caught at the start 
The great 
shipments and stock up for the 


Che predicament of many firms demonstrates the necessity for 


constant advance planning, 


pliers’ and shippers’ 


including looking ahead 


labor problems. 


at vour sup- 


Blood-letting has started in another labor crisis area—Detroit. 
\re the strikes which have been plaguing automakers for several 
weeks hit-and-run warnings that Reuther is gearing the U.A.W. 


tor a Sunday punch? 


attempts to weaken the U.A.W 


Whatever the reason. the 


Detroit cloud 1 


Ihe union calls them company-provoked 


nany P.A.’s and oth 


economic observers see hanging over Michigan is at least a mental 


block to a wide area of 
country 

* 

Odds and ends: 


change from brown to green 
green tint that can be spi 


track into the tront office 


business and 


} 


industry throughout the 


Does your plant lawn need rejuvenation, a 
Try a little paint. 
ayed on: 

“Charge” 
and exhibitors valuable time at the A.S.T.E. 


There's a new 
rub off and won't 
plates will save visitors 
Western Tool Show 


it doesn't 


in Los Angeles later this month. The American Society of Tool 
Engineers will supply metal plates on which will be embossed the 


visitor's name, address, and company. 


of forms at exhibitors booths 


place orders. etc 


Majority of nearly 


Saves tedious 
additional] 


filling out 
information. 
200 industrial firms 


receive 


cooperating in a National Industrial Conference Board survey 


report definite signs of business improvement: 


ipprehension about a furthe: 


decline in 


few expressed 


business levels 


Cleveland Purchasing Agents Business Survey Committee reports 


members “genuinely optimistic.” 
reports showing substantial gains. 
steady with some slight increa 


production and new orde: 


nd inventories holding fairly 


ses noted 


Tags Will Go Up on Office Machinery; 
Steel, Labor, Foreign Competition Cited 


(C ontini ied roo) dg? 
liable = business 
currently 


barometer. IS 
experiencing increased 


sales, accelerated 


production 

ind. as result, larger inven 
tories 

“In July.” declared Willard A 

Eiseman. general sales manage 

ror Roval McBee. “we delivered 


more typewriters than ever before 
In the history of our company. 
We definitely out of 
the slump now and expect a fine 
fourth quarter.” 

Eiseman said 
headed for a 


feel we are 


the industry ts 
price increase, but 
he couldn't say how much and 
when. “That is a difficult question 
to answer at this time.” he added. 
“Next month we will probably 
know better.” 


D. H. Burrell, general sales 
manager for Underwood, said his 
company has experienced “a very 


definite pickup” in demand. He 
said his sales chart should show 


a sharper curve upward next 
month. 
Spokesmen for Remington 


Rand and Smith-Corona also felt 
they were “out of the woods” and 


headed for a definite boom in 
business. They also said a pos- 
sible price hike was getting to 
the “probable stage 


On the product line, marked 
trends toward electric typewriters 
and electronic data processing 
equipment were noted 
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“The recession has apparently 
philosophy.” 
Burroughs 


created a new office 
wid a spokesman 
Corp. “More and more 
tives are coming to understand 
that modern office equipment can 
save moncy in time and labor.” 

Keeping ahead of this trend. 
Burroughs’ Electro Data Division 


execu- 


recently put its Datatron 220 
computer on the market. The 
company says this new, general- 


purpose E.D.P. system incorpo- 
rates the capabilities of million- 
dollar-plus computers. 

Underwood also put a new 
piece of equipment on the mar- 
ket. It is a low-priced electric 
adding machine called the Add- 
mate. 


On the import picture. H 
Wolf, national sales manager tor 
Olivetti, said his firm is doing 


exceptionally well. 

“We just put a new calculator 
on the market.” Wolf said, “and 
it is selling faster than we can 
supply them. It seems that people 
who formerly purchased ordinary 
adding machines are now buying 
good calculators. They appar- 
ently realize these machines pay 
for themselves in no time.” 

Asked what his company 
would do if American manutac- 
turers raised their prices, the sale 
executive replied: 

“We would probably raise our 
prices also.” 


Purchasing in Dallas County Gets Re ramping 


(Continued from page 1) 
done by a panel of district judges 
and the county ing t 

As the first step i 
Dallas purchasing 
the new P.A. has completed the 
rough draft of the county's 
official purchasing manual. It is 
being reviewed by the auditor's 
office for suggestions and recom- 
mendations. 

“Some revisions and additions 
will probably be made.” Wick- 
ham says. “but I expect to deliver 
the buying guide to the county's 

75 department heads by Oct. 1.” 

The manual opens with a di- 
gest of the state law governing 
buying in counties of more than 
100,000 population, then sets out 
approved means and methods ot 
carrying out policies recom- 
mended by the Dallas county 
commissioners. Wickham is in- 
cluding two major sections on 
standardization and planned pur- 
chasing and ts also covering other 
aspects of buying 
good practice. 

The book will be amended as 
the need arises, Wickham says. 

As an example of the type 
thing which will be eliminated by 
standardization, Wickham cites a 


1 revamping 
piss ie 


first 


considered 


requisition which called for 
desks in four different colors foi 
one department. “When every 
man is his own interior decorator, 
costs really go up. We have se- 
lected gray as the standard color. 
and on desks alone the savings on 
quantity buying and interchange- 
ability will be considerable.” 

Under the old set-up, pur- 
chases made on individua! 
requisitions as they were received. 
This wasteful one-shot system 
was one of the first things Wick- 
ham tackled when he took office. 

“Planned purchasing will be 
the greatest saving for 
us. Wickham says, “for we can 
buy on a volume basis and on the 
best market.” 

For his own guidance and to 
help county departments plan 
their requirements for the coming 
vear, Wickham tabulated and 
coded all purchases for the past 
12 months. For the first time. 
partment heads will be 


were 


source of 


de- 
furnished 


with a list of previous purchase 

On that basis. they will be asked 
to justify all requests to buy with 
the P.A. before next year’s budget 


hearings in January. 
“We will get most of the year’s 
purchases for the budget hear- 


ings, says Wickham, “so we 
plan our buying and get as many 
items as possible el grote 
Besides getting better prices, we Il 
cut down on paperwork in this 
office.” 

Wickham requisi- 
tions from department heads on a 
regula probably monthly. 
and at least six weeks ahead 

Other reforms will include call- 
ing for bids on a specific numbe! 
of items, where previously 


can 


1 ] . 
Will ask for 


basis. 


the 


county advertised for prices on 
“one or more,” and eliminating 
advertising for “blank brand or 
equal,” instead of writing com- 
plete specifications. “After all. 
who can say what is ‘equal’ when 
so many factors enter into it?” 
Wickham asks. 


A sore spot in the past was the 
specification-writing system—or 
lack of one. When he took office. 
Wickham suggested the hiring of 
a specifications expert; but he has 
since decided it would be best to 
adopt state equipment specifica- 
tions—which would also elimi- 
nate the additional salary. The 
state purchasing system ts called 
a model of efficiency, and the 
rigid Texas specifications are used 
as guides in other states. 


Aid Bill Death Keeping Prices 
For Minerals in Hazy State 


(Continued from page 1) 
posed international commodity 
Stabilization schemes. However, 
Washington's attitude toward an 
international approach to prob- 
lems of over-supply has softened. 
And. more important, the con- 
tressional turn-down of Interior 
Secretary Fred Seaton's proposed 
tabilization legislation puts new 
pressure on the U. S. delegation 
to London to consider new steps. 
Most likely possibility: interna- 
tionally enforced export controls. 


No Firm Decision Anticipated 


No firm decisions are antici- 
pated out of the London talks, 
however. The most that can be 
expected is general agreement on 
a basic approach to solving the 
problems. and the laving of 
groundwork in the form of study 


sTOUPSs. 

Meanwhile. the LU. S. is faced 
with a Tariff Commission recom- 
mendation for higher import 


duties on lead-zine. President 
Eisenhower may ask the Commis- 
sion to review its recommenda- 
tions again in light of recent 
developments. But no such move 
will be taken until after the 
London meetings. 

Also, there is considerable 
pressure from copper producers, 
backed by Sen. Mike Mansfield 
(D-Mont.), on the Office of De- 
fense and Civilian Mobilization 
to go ahead with a copper stock- 
pile without specific congressional 
authority. Again, this issue will 
not be faced in Washington until 
after the London talks. 

In New York, major U. S. cop- 
per producers, Kennecott, Ana- 
conda, Phelps Dodge, said defeat 
of the domestic mining industry 
support program would not tend 
to depress copper as much as it 
would lead and zinc. However, 
they would “welcome” a govern- 
ment stockpile. 

“We are very much in favor of 
Senator Mansfield’s suggestion,” 
said Herbert Weed, 


sales. vice 
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president for the Anaconda Co. 
“It is similar to the Seaton pro- 
posal which would have strength- 
ened the market.” 
Kennecott Agrees on Stockpiling 
Kennecott, which recently 
upped production again by going 
on a six-day week, agreed that a 
stockpiling program would be a 
great aid, but felt improved busi- 


ness on the whole would helf 
even more. 
C.R. Ince, sales vice president 


for the St. Joseph Lead Co., said 
the lead industry is pinning its 
hopes on a quicker business snap- 
back now that the subsidy plan 
has been defeated. 

‘The only other government 
aid we can hope for.” Ince added, 
“is the President acting tavorably 
on the recommendations of the 
Tariff Commission. That and a 
business boom would put us ip 
the pink.” 

Then. too, Chairman James 
Murray (D-Mont.), of the Senate 
Interior Committee, will re-intro- 
duce domestic mining industry 
support legislation next January, 
as soon as Congress convenes. 
But the form it will take again 
depends on the outcome at Lon- 
don. 


Long-Range Outlook Good 


The long-range outlook for 
copper is good. Prices have re- 
covered from lows around 22¢ 


per Ib. to highs of about 26¢ in 
recent weeks, and a fall upturn 
in the copper market is predicted 
by government economists. The 
prospects for lead and zinc are 
cloudier, with small declines fol- 
lowing the death of the U. S. 
stabilization proposals. 

Government purchases of the 
three metals ended several months 
ago. 

In Chile, officials of that cop- 
per-producing nation were re- 
ported eying the Soviet Union 
and other Iron Curtain countrie: 


as possible major copper cus- 


tomers. The Chilean Copper De- 
partment recently removed cop- 
per from list of strategic 
materials barred to Red buyers. 
A Chilean spokesman said rejec- 
tion of the American subsidy pro- 


the 


gram in Congress adversely af- 
fected Chile in world market 
prices. 


Meanwhile. Peru has asked the 
United States to give up any idea 
of increasing tariffs on lead and 


zinc. Because metals are Peru's 
major exports. higher _ tariffs 
would endanger the nation’s 
tea | Peruvian plea to the 
U.S. Dep: bens of State pointed 
out. 


Burlington R.R. Opens 
Freight House to Win 
Back L.C.L. 


(Continued from page 1) 

In fact. Burlington estimates 
that the new facility will produce 
operating savings of $185.000 a 
In addition. it will release 
space at two older warehouses. 

Nearly a quarter of a mile 
long. the freight house has a total 
of 205 doors along its two truck 
trailer docks. It is designed tor 
horizontal operation on one floor. 

House No. 8 boasts some nota- 
ble new mechanical features to 
reduce the time consumed in the 
transfer of merchandise freight. 
Among them are: 

® Retractable pushbutton- op- 


Shipments 


Vvear. 


crated bridges spanning — the 
tracks. 
e Pushbuiton-operated rocker 


doors which open or close in half 
a minute to let rail cars in or out 
of the house. 

e Conveyor tunnel beneath the 
tracks instead of conveyor lines 
across the tracks as in other 
freight houses. This avoids truck 
delays when rail cars are entering 
w leaving the house. 

Shippers will no longer face 
traflic tieups when bringing then 
freight to the rail head. House 
No. 8 is away from the center of 
the city, distant from other rail- 
road freight houses, and a shorter 
haul from many shippers 
receivers’ facilities. 


and 
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Electronic Tags, 
Demand Steady 


(Continued from page 1) 
there is an outburst in military 
spending on which the electronic 
industry relies so heavily. 


New York—Continued high de- 
mand for tantalum capacitors pre- 
sages possible further reductions in 
prices for this increasingly popular 
type of electronic device. It already 
is down to about 1/5 of its early 
1956 introduction price. 

One leading manufacturer, which 
dropped tantalum capacitor prices 
twice previously this year, said 
further expansion of its production 
facilities may permit another re- 
duction late in 1958. Another top 
manufacturer of solid electrolytics 
said its expanding market will per- 
mit future price reductions. 


A gradual increase in demand 
for certain items is expected by 
some firms. For instance, Day- 
strom Transcoil believes some of 
its customers, about to complete 
the research and development 
phase of their military contracts 
will be ordering transistorized 
amplifiers and servo packages be- 
fore the end of the year. This 
development raises the possibility 
of a drop in the price of servo 
packages the company in- 
creases production to the point 
where they can be sold off the 
shelf. 

American Electronics, which 
raised prices recently on standard 
lines as a result of labor costs, 
expects an increase in demand for 
motor alternator sets and power 
supplies from the aircraft  in- 
dustry. 

Hoffman Electronics has been 
anticipating greater movement of 
its semiconductors and have 
recently added 15 new distribu- 
tors in key cities across the nation. 

Westinghouse is expecting no 
imminent change in the market 
for tubes and director systems and 
finds no need to gear for any 
inprobable spurt in activity. 
There’s even a chance that minor 
price hikes will be forthcoming. 

Boyd Granger, director of mar- 
ket planning for Lansdale Tube 
Co., Division of Philco. said that 
October would bring about a 
small drop in the price of that 
firm's standard type transistors. 
So far there’s been a resistance on 
the part of customers to buy 
standard types, demanding in- 
stead the special types made to 
their own particular specifica- 
tions. This tendency has, in part. 
been responsible for keeping tran- 
sistor prices relatively high. 

Absence of prospects for im- 
mediate heavy military spending. 
ind a parallel reluctance on the 
part of consumers to buy elec- 
tronic entertainment equipment, 
has made transistor manufac- 
turers wary. raising the possibility 
of a limited production basis by 
the close of the year. 


as 


Fasteners Change Prices 


(Continued from page |) 
had permitted the firm, one of the 
top leaders in the industry, to 
absorb some of its higher costs. 
This accounts for the varied na- 
ture of the RB&W adjustments 
in the face of higher costs of steel 
mill purchases and labor pacts 
with the United Steel Workers 
calling for boosts similar to the 


July 1 increase in basic steel. 
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Price Changes 


Epon Plastic Resins — Reduc- 
tions of up to 20% on Epon 
plastic resins were announced by 
the Shell Chemical Corp. A major 
liquid resin was cut from 77¢ to 
62¢ a lb. One important solid 
resin was dropped 6¢. Similar cuts 
also were announced by CIBA 
Co. 


Steel Containers — Prices on 
steel drums and pails will be 
booste@ about 4%, affective Sept. 
15, by Inland Steel Container Co. 
Recent hikes in wages and steel 
costs are behind the boost. 


Industrial Cotton Fabrics — 
Price boosts were announced by 
leading mills on several heavy 
cotton fabrics. Wide drills are up 
¥2-l¢ a yard. Sateen cloth is up 
1¢ and broken twills are up about 
2¢. Stronger auto demand is be- 
hind the rise. 


Polypropylene Plastic—A_ re- 
duction of 7¢ a Ib. in the price of 
“pro-fax” polypropylene has been 
announced by Hercules Powder 
Co. The new cut, the second in 
eight months, puts truckload 
prices for natural “pro-fax” mold- 
ing powder at 49¢ a lb. Cuts were 
made to broaden markets. 


Capacitors—A 35% reduction 
in the prices of type S-T-A solid 
tantalum capacitors has been an- 
nounced by Fansteel Metallurgi- 
cal Corp. Production economies 
are responsible for the cuts it was 
Stated. 


Gasoline—Gasoline tags have 
declined in the sensitive North- 
east market. A reduction of 0.5¢ 
per gal. pushed dealer tankwagon 
prices in Boston down to 14.2¢. 
Buffalo prices also were cut, by 
2¢ per gal. to 14.4¢. Lower de- 
mand is responsible for the de- 
clines. 


Pentaerythrital—Severa! lines 
Of pentaerythrital have been 


boosted '2-4¢ a lb. by Heyden 
Newport Chemical Corp. The 
chemical is used in synthetic res- 
ins and surface coatings. 


Bed Sheets—Cannon Mills has 
announced small boosts in bed 
sheet lines for fourth quarter de- 
liveries. Increases average about 
22%. Better sales and lower in- 
ventories reportedly prompted 
the boost. 


Aluminum Firms Push 
Bridge for Highways 


(Continued from page 1) 
at Lehigh University here. The 
bridge would also be suitable for 
use in industrial plants. 

Sponsors of the test project, 
viewed by engineers. road build- 
ers, and fedcral and state high- 
way Officials, are Fairchild Engine 
& Airplane Corp.. designers and 
builders of the bridge: Aluminum 
Co. of America: Kaiser Alumi- 
num & Chemical Sales, Inc.; 
Metals Division of Olin Mathie- 
son Chemical Corp.; Reynolds 
Metals Co.: and the U. S. Bureau 
of Public Roads. 

The test oridge. made of thin- 
gage stressed sheet aluminum, is 
24 ft. wide and 50 ft. long and 
supports a two-lane conventional 
concrete roadway with a_ load 


limit of 1S tons a Jane. 


Teamster Strike 
Hits Wests P.A.s; 
Rails, Air Used 


(Continued from page 1) 
thrown for a loop, truck-load and 
car-load purchases got the best 
delivery services, and transpor- 
tation costs went sky high. 

Smaller firms unable to elimi- 


nate L.C.L. shipping require- 
ments were being hit harder than 
larger ones with heftier bulk 


orders. Many of the still-operat- 
ing haulers had more than enough 
big loads and were not interested 
in handling small shipments. 

The dispute, involving western 
truckers and James Hoffa's Inter- 
national Brotherhood of Team- 
sters, had shut down 1,600 car- 
riers and idled upwards of 100,- 
OOO trucking workers (Teamsters, 
P.W. Aug. 18, p. 1). As the tie- 
up entered its fourth week, fed- 
eral mediators declared they be- 
lieved continued mediation “at 
this time would be fruitless.” 


Meeting the Situation 


Here is how western industries 
have been meeting the situation: 

“This strike is causing a big 
increase in our transportation, 
cartage, and handling costs,” ex- 
plained Thomas W. Childress, 
P.A. for the Rockmont Envelope 
Co., Denver, “but we’ve made no 
production cutbacks so far. Us- 
ing different shipping methods is 
also causing a lot of incon- 
venience in the office with addi- 
tional tracing and expediting.” 

Many North California firms 
were abandoning hand-to-mouth 
inventories and buying only in 


truckload and carload quanti- 
ties. 

Principal shipping methods 
now in use include: 


¢ Rail— The tremendous in- 
crease in freight being handled 
by the rails, provoked many de- 
lays in transit, particularly on 
L.C.L. shipments. But the rails’ 


efforts also drew praise from 
former trucking customers. 
¢Air Freight—Many firms 


turned to air shipments. Ameri- 
can Shippers Inc., Los Angeles 


air freight forwarder, reports 
business is up 100 since the 
shutdown, and Parcel Air says 


services for packages under 40 
lb. is up 35%. 

¢ Bus — Western Greyhound 
lines estimates package express 
shipments climbed 34-40 since 
the strike. Shipments which nor- 
mally consist of 1-10 packages 
now contain as many as 80. These 
shipments run the gamut from 
electric appliances and auto parts 
to drugs and cut flowers. 

¢ Private Fleet—IlIf the 
tomer of a supplier has his own 
trucks, 


CUS- 


the delivery often was 
handled this way. Business 
boomed for truck rental firms 


like Hertz as companies scram- 
bled for anything with wheels. 

Still another method was de- 
vised by a major supplier of jet 
aircraft and missile components 
in Denver. 

“We've had to put into service 
seven company planes to bring in 
Our production materials to avoid 
a slow down,” a company spokes- 
man explained. “They ve been in 
service since about three days 
after the strike started. So far 
we ve been able to meet our re- 
quirements. ” 

On the other hand, Luther 
Mc Iver, director of purchases for 
Puget Sound Power & Light Co.. 
Seattle, has Jeft the situation 
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Industrial Production Index Up Again 


Rising for the third month in a row, the index of industrial 
production in July reached 133 on a seasonally adjusted basis 


(1947-49 
nation’s 


100). 


most important 


hat represents a 1.5% 
indicator of 


June for the 
activity. 


rise OVeIl 


general business 


Though still 8% below last July, the index now stands 5.6% above 


the recession low of 126 in April. 


The increase in July Was wide- 


spread among durable goods industries, the segment of the economy 
that felt the brunt of the business downturn. 


Chrysler Unites Buying Functions 


(Continued from page 1) 
and promotion, product planning, 
and advertising—in short, basi- 
cally only their car selling respon- 
sibilities. 

The behind Chrysler's 
long range goal is to centralize 
all manufacturing, assembly, and 
related activities including pur- 
chasing under corporate control. 
Ihe primary motive is to reduce 
duplication and effect substan- 
tial economies. Previously, the 
car divisions did most of their 
own purchasing. Now divisional 
buying functions have been posi- 
tioned within the corporate pur- 
chasing department. 

Thus S. M. Baltzly, who was 
purchasing agent for the Chrysler 
Division, has been named by 
Lloyd as director—supplier re- 


idea 


lations for the corporation. 

W. G. Embury, the Plymouth 
Division P.A., becomes purchas- 
ing agent—non-production ma- 
terials. 

F. O. Dutton, formerly corpo- 
supervisor of production 
materials buying, takes over as 
purchasing agent—body parts. 


rate 


D. L. Shakotko, the Dodge 
Division purchasing agent, be- 
comes purchasing agent—paint 


and trim. 

J. W. Snyder, formerly corpo- 
ration purchasing agent for pro- 
duction materials, becomes pur- 
chasing agent—chassis parts. 

J.C. Poyner, formerly director 
of supplier relations and P.A. 
for raw materials, becomes pur- 
chasing agent—raw materials 
under the realignment. 


pretty much in the hands of sup- 
pliers. “Give them an order, and 
they Il see that the stuff is deliv- 
ered, he Says. 

A large San Francisco cannery 
executed some quick and success- 
ful maneuvering when the strike 
hit. While able to get fruit and 
vegetables to the canneries be- 
cause movement of produce was 
not affected, it still could not 
move in cans, fiber cases, labels, 
and other packaging materials. 

“We had to shift produce to a 
location that had the materials 
on hand,” the spokesman ex- 
plained. “To meet emergency sit- 
uations had to make many 
L.C.L. rail shipments. It's been a 
close squeek to fulfill our require- 
ments. but we've gotten through 
all right so far.” 


we 


Traffic Managers Help 


G. B. Mirus, general purchas- 


ing agent for Wilco Co., Los 
Angeles, noted that the traffic 


managers for many of his tirm's 
customers cooperated in solving 
emergency problems of Wilco. 

“If the Teamster situation con- 
tinues for any length of time.” 
Mirus added, “Well probably 
get together with our competitors 
also to make up enough of a load 
to get rail carriers to ship in the 
direction we want.” 

Robert Valentine, projects 
manager Judson — Pacific 
Murphy Corp., Emeryville, Calif., 


fol 


steel fabricator. said: 
“We have our own fleet of 
trucks: so we can move ship- 


ments. But we need certain parts 
from plants in the struck area, 
and our drivers wont cross the 
picket lines. So we've had to ar- 
range other sources of supply. 

“Also. we had to truck struc- 
tural steel at our Glen Canyon 
bridge project in Arizona because 
the rail service. due to congestion, 
would not have gotten it there on 
schedule.” 
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Wm. Herbert Carr, Vice President— Finance, California Packing Corporation 
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‘‘Moore forms help us speed Del Monte sales forecasts” 


CONTROL GIVES CALPAK MORE ACCURATE REPORTS SOONER TO MEET FAST MARKET CHANGES 


With thousands of food items in their line. the California 
Packing Corporation (Del Monte) must have up-to-the-min- 
ule sales and inventory facts on each product. A new auto- 
mated system makes possible complete weekly reports based 
on information from over 240 widespread locations. 


Figures from plants and sales offices are fed into an 
IBM 650 Computer, which calculates total sales, unshipped 
orders, transfers and inventories. The magnetic tapes con- 
taining this information run through an IBM ‘Tape Data 
Selector, which prints the complete Stock and Sales Report 
on specially designed Moore 4-part continuous forms. This 
is Calpak’s control in print. 


These are the benefits: Intermediate copying steps are 


Build control with 
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eliminated. Errors are cut toa minimum. Correct marketing 
action can be taken faster to insure proper levels of stocks. 
More detailed market forecasts prevent loss of profit from 
under or over production during short packing seasons. 


The Moore man can help in the scientific 
design of Automated Data Processing (ADP) 
systems and the forms tailored to them. For 
further information on — and samples of - 
Moore-planned form systems, write the nearest 


Moore office. 


Moore Business Forms, Inc., Niagara Falls, N. Y.; Denton, Texas; 


Emeryville, Calif. Over 300 offices and factories through- =~ ———— 


out U.S... Canada, Mexico. Caribbean, Central America. 
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You can tell 


the S)UGiF man 
by the length of his product line! 


The S&F man offers you all four of the basic 
types of ball and roller bearings in many thou- 
sands of sizes—the most complete line of bear- 
ings made today! He’s quick on delivery—no 
matter where you're located, and he’s an experl- 
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Spherical, Cylindrical, Ball, and *Tysow Tapered Roller Bearings 


enced engineer with a record of solving all kinds 
of bearing problems. Also, he’s backed by versa- 
tile application engineers and bearing design- 
ers. Why not simplify bearing purchases for your 
plant by calling the S&S office nearest your 

7838 
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SKF INDUSTRIES. INC... PHILADELPHIA 32. PA. 
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